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INTRODUCTION

Sale Prices and Sales Discounts can be determined in very many ways and on many levels.
In this White Paper, we want to give you an overview of the specific TRIMIT functionality we added to
determine a Sales Price and a Sales Line Discount on a Sales Line.

You are able to enter Sales Prices per Master and Item but also additional Sales Prices Adjustments for
specific values of VarDim Types and specific Dimension related Sales Prices.

There are also specific TRIMIT Reports regarding Sales Prices that can help you when you need to change
Sales Prices for many Masters/ltems at the same time.

The functionality described is the functionality in TRIMIT 21.1 for Business Central W1 BC18.X.

The pictures in this White Paper are based on the demo database for TRIMIT 21.1, which is based on
Microsoft Dynamics 365 Business Central 2021 Release Wave 1, in the demo company CRONUS TRIMIT W1
Ltd. (based on CRONUS International Ltd. of Microsoft Dynamics 365 Business Central).

We are also exploring the new Price Lists functionality of Microsoft, which will also have an effect on the
way TRIMIT Sales Prices and Discounts will work in future.

For now; DO NOT enable the Feature New sales pricing experience feature, because you will lose the
ability to have Sales Prices based on Search Expressions or Formula’s

But because so many things have changed between the TRIMIT BC13 R2 and TRIMIT 21.1, we did want to
create an updated White Paper to give you a more detailed description of how it is now working.

Feature Management

P Search ErEditList £ Open in Excel

Update Start

Feature Automatically enabled from Enabled for Get started Date/Time
Performance - Disable Integration Management and ... Learn more Update 19.0 (Q4 2021) All Users _ Enabled
Feature Update: Enhanced email capabilities Learn more Update 19.0 (Q4 2021) All Users _ Enabled
Feature Update: Write longer item references Learn more Update 19.0 (Q4 2021) None _ Disabled
Check financial journals in background Learn more Update 19.0 (Q4 2021) All Users _ Enabled
Feature Update: Conversion templates to convert co... Learn more Update 19.0 (Q4 2021) None _ Disabled
Feature Update: Use tracking by package number in ... Learn more Update 20.0 (Q2 2022) None _ Disabled
— Feature Update: New sales pricing experience - Learn more Update 20.0 (Q2 2022) None - Disabled
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COMPONENTS

TRIMIT Sales Prices and Discounts contains the following objects:

The tables

The pages

7002

7004

7023

6036386
6036490
6036654
6036655
6036656
6036657
6036658
6036659
6036661
6036662
6036663
6036670
6037054
6037203
6037204
6037205
6037206

7

7002
7004
7023
6036490
6036670
6036671
6036672
6036673
6036674
6036675
6036676
6036677
6037004
6037006
6037008
6037070

Sales Prices

Sales Line Discounts

Sales Price Worksheet

trm Call Find Unit Price

trm API Unit Price

trm Dimension Sales Price

trm VarDim Sales Price

trm Price Group Parameters
trm Sales Line Discount Type
trm Sales Line Disc Comb Order
trm Sales Line Disc Comb Entry
trm Campaign Discount Header
trm Campaign Discount Entry
trm Sales Line Disc Comb Rate
trm Cust/Salesperson Relation
trm Calculation Sales Price

trm Search Table Header

trm Search Table Line

trm Formula Header

trm Formula Line

Customer Price Groups

Sales Prices

Sales Line Discounts

Sales Price Worksheet

trm API Service Unit Prices

trm Sales Line Disc Comb

trm Posted Sales Line Disc Comb
trm Sales Line Disc Types List
trm Sales Line Discount Card
trm Campaign Discount Card
trm Campaign Discount Entries
trm Cust/Salesp/Prod Rel Card
trm Campaign Discount List
trm Price Group Param Card
trm Price Groups Param List
trm Component Unit Price Buf
trm Calculation Sales Prices

REV. 11-10-2021
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The reports 7051
7052
7053

The codeunits 60
7000
6036696

TRIMIT SALES PRICES AND DISCOUNTS 21.1

Suggest Item Price on Wksh.
Suggest Sales Price on Wksh.
Implement Price Change

Sales-Calc. Discount
Sales Price Calc. Mgt.
trm Line Discount Combin Hand
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SETUP

This chapter contains information about the setups that are important regarding Sales Prices and
Discounts.

GENERAL LEDGER SETUP

Via Tell me General Ledger Setup:

‘: Va \,‘ Ty +Saved 0o A
General Ledger Setup
General Posting VAT ~ Bank  Journal Templates More options
General »
Dimensions Show more
Global Dimension 1 Code DEPARTMENT Order Type Dimension ORDERTYPE v
Global Dimension 2 Code PROJECT Sales Price Search Dimension v
Collection Dimension COLLECTION v Purchase Price Search Dimension v
Shipment Group Dimension SHIPMENTGROUP N

DESCRIPTION OF THE PARAMETERS:

SALES PRICE SEARCH DIMENSION

In this Parameter, you can select a Dimension for which the search of a Sales Price should start with.
l.e.: If you select the Dimension COLLECTION, it presumes that you will set up Sales Prices per Dimension
COLLECTION, and that you want the price search to take into account the Sales Prices that have been
entered for the Dimension COLLECTION based on the Dimension COLLECTION of a Sales Line.

If you did setup Sales Prices for Dimension COLLECTION, but have not filled this Dimension in this
Parameter — or in the corresponding field in the Order Type of the Sales Order — any COLLECTION
Dimension related Sales Prices will be ignored.

PURCHASE PRICE SEARCH DIMENSION

In this Parameter, you can select a Dimension for which the search of a Purchase Price should start with.
l.e.: If you select the Dimension COLLECTION, it presumes that you will set up Purchase Prices per
Dimension COLLECTION, and that you want the price search to take into account the Purchase Prices that
have been entered for the Dimension COLLECTION based on the Dimension COLLECTION of a Purchase Line.
If you did setup Purchase Prices for Dimension COLLECTION, but have not filled this Dimension in this
Parameter — or in the corresponding field in the Order Type of the Purchase Order —any COLLECTION
Dimension related Purchase Prices will be ignored.

NOTE

If you —in general - use Sales-/Purchase Prices per COLLECTION, you should enter the Parameters in the General
Ledger Setup. If you enter the corresponding fields in the Order Types, this will overrule the Parameters in the General
Ledger Setup.

REV. 11-10-2021 © TRIMIT A/S PAGE 4 OF 105
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SALES & RECEIVABLES SETUP

Via Tell me Sales & Receivables Setup:

Sales & Receivables Setup [:’}\;I - | / Saved n

Sales & Receivables Setup

Customer Groups ~ Payments More options

Info and Prices

Availability Check Discounts

Standard Inventory Profile Setup ALL v Extended Discount Search No v

Availability Date Format Week v Line Discount Combination (.:)

Availability Check by Location @ Show Line Discounts of 0 % (D]

Availability Message Type Notification v Approve Change of Line Discount % Ask if existing Line Discount % is larger than 0 (Default Yes) v

Skip Availability Info Pane @ ) Date Management

Skip Availibility Check Complaint - Sales Header Date -> Sales Line Date No .

Skip Availibility Check Return Order o) Commission

Skip Availibility Check Sales Credit Memo () Btended Commission Search Ne e
Approve Change of Commission Ask if existing Commission is larger than 0 (Default Yes) ~
Prices
Use Base Unit Price Yes without Warning v
Approve Change of Unit Price Ask if existing Unit Price is larger than 0 (Default Yes) v
Price Group Retail Unit Price RETAIL ~

DESCRIPTION OF THE PARAMETERS:

EXTENDED DISCOUNT SEARCH

If you want to use the TRIMIT Extended Discount Search or TRIMIT Line Discount Combinations this
Parameter must be set to a value different from No

You can choose between the following six options:

No You will not use the TRIMIT Discount possibilities.
Automatically per The Extended Discount Search will automatically be carried out when you
Line change a value at the Sales Line that influences the Discount Calculation.
By Demand The Extended Discount Search will be carried out on demand using an update
tool.
NOTE

When set to No you can still use the standard Microsoft Dynamics 365 Business Central possibilities of Sales Line
Discounts based on Item Discount Group, Customer Discount Group, Minimum Quantities and Starting-/Ending Date.
You must keep in mind however that the Minimum Quantities will be checked per Sales Line (per Item could mean
per Master/Color/Size).

LINE DISCOUNT COMBINATION
If you want to use the TRIMIT Line Discount Combinations, this Parameter must be set to Yes.
In that case, you also need to select an option <> No for the Extended Discount Search.

NOTE

In TRIMIT, it is possible to have an extended way of handling Line Discounts, not only based on the specific Sales Line,
but also i.e. based on Amounts/Quantities in the whole Sales Order, per Master or on other levels.

Please look for the setup of these Line Discount Combinations in Tell me Sales Line Discount Types.

REV. 11-10-2021 © TRIMIT A/S PAGE 5 OF 105
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SHOW LINE DISCOUNTS OF 0%
Normally a line of the Sales Line Discount Combination table is only visible if the Line Discount % is
different from 0 (zero). However, if this Parameter is Yes, all lines will be shown.

APPROVE CHANGE OF LINE DISCOUNT%

If you make a change at a Sales Line that might influence the Line Discount %, the Line Discount % will be
recalculated. With this Parameter, you can determine when to accomplish a change of the Line Discount %.
You can choose between the following six options:

Ask if existing Line The Line Discount % will be recalculated and changed automatically if the
Discount % is larger than

0 (Default Yes)

recalculated Line Discount % differs from the existing Line Discount %, if
you accept the change. You will be asked to accept the change only if the
existing Line Discount % is larger than O (zero). The default answer is Yes.

Ask if existing Line
Discount % is larger than
0 (Default No)

The Line Discount % will be recalculated and changed automatically if the
recalculated Line Discount % differs from the existing Line Discount %, if
you accept the change. You will be asked to accept the change only if the
existing Line Discount % is larger than 0 (zero). The default answer is No.

Always Ask (Default Yes)

The Line Discount % will always be recalculated and changed automatically

if the recalculated Line Discount % differs from the existing Line Discount
%, if you accept the change. The default answer is Yes.

Always Ask (Default No) The Line Discount % will always be recalculated and changed automatically
if the recalculated Line Discount % differs from the existing Line Discount

%, if you accept the change. The default answer is No.

Change without The Line Discount % will always be recalculated and changed automatically
if the recalculated Line Discount % differs from the existing Line Discount
%.

The Line Discount % will never be calculated, recalculated or changed

Acceptance

Line Discount % is Never
Changed automatically. If you want to calculate or change the Line Discount %, it

must be done manually.

NOTE
For the first four options, you will get a question that must be answered every time the Line Discount % may change.
Keep in mind that when you are using a Matrix this means that after every entered quantity you will get a question.

USE BASE UNIT PRICE

The setting of this Parameter determines, whether and how the Unit Price of the Item Card can be used if
no Unit Price is found in the Sales Price Table.

You can choose between the following three options:

No The Unit Price of the Item Card is not used, and a Unit Price cannot be entered
manually onto the Sales Line.

Yes with Warning If you work interactively, the Unit Price of the Item Card will be used only if you
accept it. In a Batch Job, the Unit Price of the Item Card will be used

automatically.

Yes without Warning | The Unit Price of the Item Card will automatically be used (this is standard

Microsoft Dynamics 365 Business Central)

REV. 11-10-2021 © TRIMIT A/S PAGE 6 OF 105
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APPROVE CHANGE OF UNIT PRICE
If you make a change at a Sales Line that might influence the calculation of Unit Price, the Unit Price will be

recalculated. With this Parameter, you can determine when to accomplish a change of Unit Price.

You can choose between the following seven options:

Ask if Existing Unit
Price is larger than 0
(Default Yes)

The Unit Price will be recalculated and changed automatically if the recalculated
Unit Price differs from the existing Unit Price, if you accept the change. You will
be asked to accept the change only if the existing Unit Price is larger than 0
(zero). The default answer is Yes.

Ask if Existing Unit
Price is larger than 0
(Default No)

The Unit Price will be recalculated and changed automatically if the recalculated
Unit Price differs from the existing Unit Price, if you accept the change. You will
be asked to accept the change only if the existing Unit Price is larger than 0
(zero). The default answer is No.

(Default No)

Always Ask The Unit Price will always be recalculated and changed automatically if the

(Default Yes) recalculated Unit Price differs from the existing Unit Price, if you accept the
change. The default answer is Yes.

Always Ask The Unit Price will always be recalculated and changed automatically if the

recalculated Unit Price differs from the existing Unit Price, if you accept the
change. The default answer is No.

Change without
Acceptance

The Unit Price will always be recalculated and changed automatically if the
recalculated Unit Price differs from the existing Unit Price.

Unit Price is never

changed

The Unit Price will never be calculated, recalculated or changed automatically. If

you want to calculate or change the Unit Price, it must be done manually.

PRICE GROUP RETAIL UNIT PRICE
In this field, you can enter the code for the Customer Price Group where you have created the Retail Unit

Prices. This information is used in some of the Sales Reports.

REV. 11-10-2021
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PRICE GROUP PARAMETERS

In TRIMIT we have extended the functionality of the Customer Price Group from Business Central.
Therefore, we created the Price Group Parameters with all the extra fields.

NOTE
In TRIMIT BC13 R2 and older releases, these extra fields were part of the Customer Price Group table itself.

The Price Group Parameters will automatically be created with Sales Type Customer, if you enter a Sales
Price on a Master or Item for a specific Sales Type Customer.

The Price Group Parameters will automatically be created with Sales Type Campaign, if you enter a Sales
Price on a Master or Item for a specific Sales Type Campaign.

The Price Group Parameters can be created manually via a Customer Price Group and will then get a Sales
Type Customer Price Group.

You can maintain the Customer Price Group via Tell me Customer Price Group

S

Customer Price Groups " Saved 0 =

O Search -+ Mew BB Edit List il Delete I [8=] Price Group Parameters ] =] Sales Prices -+ g

Code T Description Line Disc

-+ B2C_CAMP :  Campaign Prices for B2C Webshop DOMESTIC
RETAIL Retail Prices DOMESTIC
NL Dutch Euro Prices O
DE German Euro Prices O

By clicking Price Group Parameters, a record will be created in the Price Group Parameters automatically,
with Sales Type Customer Price Group and Sales Type the Code of the Customer Price Group.

Alternatively, via Tell me Price Group Parameters List, you can see all the Price Group Parameters.

~

Price Group Parameters List + Saved O ¢ Vs
O search + New EFEditlist [ Delete  # Edit  [& View @ prices @8 Openinbxcel - Y =

General

Sales Type Filter None A

End Date

Sales Type 1 Sales Code T Description

—>  Customer : 2000 The Fashion Store UK
Customer Price Group B2C_CAMP campaign Prices for B2C Webshop
Customer Price Group DE German Prices
Customer Price Group NL Dutch Prices
Customer Price Group RETAIL Retail Prices
Campaign CP1003 Working place arrangement 9-1-2022 1-4-2022
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NOTE
Price Group Parameters 2000 has been created because of a Customer specific Sales Price record.
Price Group Parameters CP1003 has been created because of a Campaign specific Sales Price record.

FASTTAB GENERAL

For the regular Business Central functionality of the Customer Price Group, it is not necessary to create a
Price Group Parameters.

Price Group Parameters (&) - of  Saved 7 A

Customer Price Group - RETAIL

G Prices More options

General

Sales Type Customer Price Group ~ Formula Calculation

Sales Code RETAIL » Final Formula Basis Price ~

Description Retail Prices Final Formula VarDim o
Adjustments Price/Discount Management
Adjust Line Discount Never - Unit Price Date Handling Order Date o

Adjust Commission Salesprson Never . Line Discount Date Handling Order Date v

B,
Adjust Commission Salesperson 2 Never o Fixed Unit Price

Skin Currency C o
Adjust Commission Salesperson 3 Never v Skip Currency Calculation

Skip VAT Conversion
Adjust Bonus Never v

—~ P~
‘.‘ a @ ‘.‘
U U

Limit Search to Price Group

DESCRIPTION OF THE FIELDS:

SALES TYPE

The Sales Type is comparable to the Sales Type in the Sales Price Table.

If you enter Sales Prices per Customer or Campaign, the system will automatically create a record in the
Price Group Parameters.

If you create a Customer Price Group, you need to click Price Group Parameters to create a record in the
Price Group Parameters.

If you enter Sales Prices for All Customers, and want the determination of the Sales Prices be different from
standard Business Central, you need to create the Price Group Parameters for it manually.

If you create Price Group Parameters manually, you can choose between the following four options:

Customer If Sales Prices are for a specific Sell-to Customer

Customer Price Group If Sales Prices are for a specific Customer Price Group that usually will be filled
in the Customer Card (= the normal Customer Price Group context of Business
Central).

All Customers If Sales Prices are for All Customers: this will usually not be set in a specific

Customer Price Group

Campaign If Sales Prices are for a specific Campaign that usually will be filled in the
Portal Profile List of the B2C Shop.
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CODE
Unique Code (per Sales Type) for these Price Group Parameters.

If the Price Group Parameters is created automatically based on entered Sales Prices, this will be the Sales
Code of the Sales Price:

- For Sales Type Customer, this will be a Customer No. which you can select as well via the Look up
value (Alt+Down Arrow)

- For Sales Type Customer Price Group, this will be a Customer Price Group which you can select as
well via the Look up value (Alt+Down Arrow).

- For Sales Type Campaign, this will be a Campaign which you can select as well via the Look up
value (Alt+Down Arrow).

DESCRIPTION

Description for this Price Group Parameters.

If the Price Group Parameters is created automatically based on entered Sales Prices, this will be filled by
default — but you are able to change it:

- For Sales Type Customer it will be filled with the Name of the Customer.
- For Sales Type Campaign it will be filled with the Description of the Campaign.
- For Sales Type Customer Price Group and All Customers you can enter a Description manually.

ADJUST LINE DISCOUNT

With this field, you can determine how the field Line Discount % will be influenced by the field Line
Discount Adjustment of the Sales Price Table (this field is not by default visible in the Sales Prices).
You can choose between the following five options:

Never The system will do nothing.

Replace <>0 The Line Discount % of the Sales Line will be replaced by the Line Discount
Adjustment of the found Sales Price of the Sales Price Table if the Line
Discount Adjustment <> 0.

Always Replace The Line Discount % of the Sales Line will always be replaced by the Line
Discount Adjustment of the found Sales Price of the Sales Price Table, even if
it is zero.

Reduce by % The Line Discount % of the Sales Line will be reduced with a percentage equal

to the Line Discount Adjustment of the Sales Price Table:

"Line Discount %" - ("Line Discount %" * SalesPrice."Line Discount
Adjustment" /100)

Reduce % Rate The Line Discount % of the Sales Line will be decreased with the Line Discount
Adjustment of the Sales Price Table:

"Line Discount %" - SalesPrice."Line Discount Adjustment"

ADJUST COMMISSION SALESPERSON

With this field, you can determine how the field Commission Salesperson will be influenced by the field
Commission Salesperson Adjustment of the Sales Price Table (this field is not by default visible in the Sales
Prices). You can choose between the following five options:

‘ Never The system will do nothing.
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Replace <>0 The Commission Salesperson of the Sales Line will be replaced by the Commission
Salesperson Adjustment of the found Sales Price of the Sales Price Table if the
Commission Salesperson Adjustment <> 0.

Always The Commission Salesperson of the Sales Line will always be replaced by the
Replace Commission Salesperson Adjustment of the found Sales Price of the Sales Price Table,
even if it is zero.

Reduce by % The Commission Salesperson of the Sales Line will be reduced with a percentage equal
to the Commission Salesperson Adjustment of the Sales Price Table:

"Commission Salesperson" - ("Commission Salesperson” * SalesPrice." trm Comm.
Salesperson Adjmt." /100)

Reduce % Rate | The Commission Salesperson of the Sales Line will be decreased with the Commission
Salesperson Adjustment of the Sales Price Table:

"Commission Salesperson” - SalesPrice."trm Comm. Salesperson Adjmt."

ADJUST COMMISSION SALESPERSON 2

With this field, you can determine how the field Commission Salesperson 2 will be influenced by the field
Commission Salesperson 2 Adjustment of the Sales Price Table (this field is not by default visible in the
Sales Prices). You can choose between the following five options:

Never The system will do nothing.

Replace <>0 The Commission Salesperson 2 of the Sales Line will be replaced by the Commission
Salesperson Adjustment of the found Sales Price of the Sales Price Table if the
Commission Salesperson Adjustment <> 0.

Always Replace | The Commission Salesperson 2of the Sales Line will always be replaced by the
Commission Salesperson 2 Adjustment of the found Sales Price of the Sales Price
Table, even if it is zero.

Reduce by % The Commission Salesperson 2 of the Sales Line will be reduced with a percentage
equal to the Commission Salesperson 2 Adjustment of the Sales Price Table:
"Commission Salesperson 2" - ("Commission Salesperson 2" * SalesPrice."trm Comm.
Salesperson2 Adjmt." /100)

Reduce % Rate | The Commission Salesperson 2 of the Sales Line will be decreased with the
Commission Salesperson 2 Adjustment of the Sales Price Table:

"Commission Salesperson 2" - SalesPrice." trm Comm. Salesperson2 Adjmt."

ADJUST COMMISSION SALESPERSON 3

With this field, you can determine how the field Commission Salesperson 3 will be influenced by the field
Commission Salesperson 3 Adjustment. of the Sales Price Table (this field is not by default visible in the
Sales Prices). You can choose between the following five options:

Never The system will do nothing.

Replace <> 0 The Commission Salesperson 3 of the Sales Line will be replaced by the Commission
Salesperson 3 Adjustment of the found Sales Price of the Sales Price Table if the
Commission Salesperson 3 Adjmt. <> 0.

Always Replace | The Commission Salesperson 3 of the Sales Line will always be replaced by the
Commission Salesperson 3 Adjustment of the found Sales Price of the Sales Price
Table, even if it is zero.
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Reduce by % The Commission Salesperson 3 of the Sales Line will be reduced with a percentage
equal to the Commission Salesperson 3 Adjustment of the Sales Price Table:
"Commission Salesperson 3" - ("Commission Salesperson 3" * SalesPrice." trm Comm.
Salesperson3 Adjmt." /100)

Reduce % Rate | The Commission Salesperson 3 of the Sales Line will be decreased with the
Commission Salesperson Adjmt. of the Sales Price Table:

"Commission Salesperson 3" - SalesPrice." trm Comm. Salesperson3 Adjmt."

ADJUST BONUS

With this field, you can determine how the field Bonus will be influenced by the field Bonus Adjustment of
the Sales Price Table (this field is not by default visible in the Sales Prices).

You can choose between the following five options:

Never The system will do nothing.

Replace <>0 The Bonus of the Sales Line will be replaced by the Bonus Adjustment. of the found
Sales Price of the Sales Price Table if the Bonus Adjustment <> 0.

Always Replace | The Bonus of the Sales Line will always be replaced by the Bonus Adjustment of the
found Sales Price of the Sales Price Table, even if it is zero.

Reduce by % The Bonus of the Sales Line will be reduced with a percentage equal to the Bonus
Adjustment of the Sales Price Table:
"Bonus" - ("Bonus" * SalesPrice."Bonus Adjustment" /100)

Reduce % Rate | The Bonus of the Sales Line will be decreased with the Bonus Adjustment of the Sales
Price Table:

"Bonus" - SalesPrice."Bonus Adjustment"

FINAL FORMULA BASIC PRICE
A selected Formula with type Sales Line can be selected.
This will overrule the Search Expression and Search Table of a found Sales Price via the Sales Price Table.

FINAL FORMULA VARDIM
A selected Formula with type VarDim Sales can be selected.
This will overrule the Search Expression and Search Table of a found Sales Price via the Sales Price Table.

UNIT PRICE DATE HANDLING

With this field, you can determine which Date should be taken to compare with the Starting Date and
Ending Date of the Sales Price Table.

You can choose the following four options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Price.

Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-
/Ending Date of the Sales Price.

Setup Date The field Unit Price Date of the Sales Header will be compared with the

Starting-/Ending Date of the Sales Price.
Ready for Invoicing Date | The WORKDATE will be compared with the Starting-/Ending Date of the Sales
Price.
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NOTE 1
In Standard Business Central, the Posting Date of the Sales Header determines the Sales Price via the Sales Price Table
by using the Starting Date and Ending Date of the Sales Price.

NOTE 2
The field Unit Price Date Handling in an Order Type and the field Unit Price Date Handling in a Sales Document will
overrule this field.

LINE DISCOUNT DATE HANDLING

With this field, you can determine which Date should be taken to compare with the Starting Date and
Ending Date of the Sales Discount Table.

You can choose the following four options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Line Discount.

Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-
/Ending Date of the Sales Line Discount.

Setup Date The field Line Discount Date of the Sales Header will be compared with the
Starting-/Ending Date of the Sales Price.

Ready for Invoicing Date | The WORKDATE will be compared with the Starting-/Ending Date of the Sales
Line Discount.

FIXED UNIT PRICE
If you set a checkmark in this check box, you will not be allowed to change the Unit Price excl. VAT in the
Sales Line.

SKIP CURRENCY CALCULATION
A checkmark in this check box will prevent the calculation (based on the Exchange Rate) of a Sales Price in
the Currency of the Sales Header if only a Sales Price is found in another Currency.

SKIP VAT CONVERSION

Setting this field to Yes, makes it possible to have the same Sales Price incl. VAT cross different Countries
with different VAT Percentages — especially in regards to the B2C Webshop where Customers from
different Countries with the same Currency, might see the same Retail Price including VAT.

l.e. If Skip VAT Conversion is set to Yes

The Sales Price for a product is 109,00 incl. VAT based on a VAT Business Posting Group (Price) DOMESTIC
that has a VAT % of 25 %.

In NL (where the VAT % = 21), the Sales Price incl. VAT remains 109 and the Sales Price excl. VAT is now
calculated by 109 /121 * 100 = 90,08

In DE (where the VAT % = 19), the Sales Price incl. VAT remains 109 and the Sales Price excl. VAT is now
calculated by 109 /119 * 100 = 96,60
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Dutch customer
straat German Customer
NL-6827 BP Arnhem . s strasse
Netherlands order Confirmation . .
DE-20097 Hamburg order Confirmation
Order No. 0100023 German
v order No. 0100024
Page 1
12-6-2021 Page 1
12-8-2028
custoner ha. M Paynent Terms  Net 15 days order Date 20821
Cust. VAT No. Salesperson 3 oE Payment Terms Net 15 days Order Date 12-08-21
vour Reference order Type Snipuent Salesperson
External ho. ship. Date 12-08-21 Currency Code B order Type e
External ro. sip. Date 12-08-21 Cirrency cote BT
o Description qantity | LISE it pos—
Price  price "o Description Quantity LT pm Amourt
21002001 Lily Blouse 1 103,00 109,00 103,00
21002001 Lily Blouse 1 109,00 109,00 109,00
Total Excl. vaT 9,08 e aa
T . var 51,60
21 % VAT 18,92 otal Bxcl. Vi 1
19 % VAT 17,40
Total Incl. VAT 109,00
Total Incl. VAT 109,00

l.e. If Skip VAT Conversion is set to No:

The Sales Price for a product is 109,00 incl. VAT based on a VAT Business Posting Group (Price) DOMESTIC
that has a VAT % of 25 %.

In NL (where the VAT % = 21), the Sales Price incl. VAT was 109 (based on 25% VAT), so Sales Price excl. VAT
is calculated 109 /125 = 87,20. Now the Sales Price incl. VAT is recalculated: 87,20 * 121 / 100 = 105,21

In DE (where the VAT % = 19), the Sales Price incl. VAT was 109 (based on 25% VAT), so Sales Price excl. VAT
is calculated 109 / 125 = 87,20. Now the Sales Price incl. VAT is recalculated: 87,20 * 119 /100 = 103,77

Dutch customer G Cust.
straat Sernan Custoner
NL-6827 BP Arnhem . . s
order Confirmation . .
Nether lands .
DE-20097 Hamburg order Confirmation
Order No. 0100025 Germany order No. 0100026
Page 1 oage 2
12-3-2021 B
Customer no. ML Payment Terms et 15 days order Date 12-08-21
Payment Terms Net 15 days Order Date 12-08-21
Cust. VAT No. Salesperson sal
vour Reference order Type Smipment alesperson
v VP i . . order Type Smipment
external M. ship. Date 12-08-21 currency Code ER rourReerence oo e RRE o werhad ~
External no. snip. Date 12-08-21 Clrrancy code e
No. Description uantit List -t Amount.
Pt @ Y price Price No. Description quantity  LIST rice Amoum
21002001 Lily Blouse 1 105,51 105,51 .
o St 21002001 Lily Blouse 1 103,77 103,77 103,77
Total Excl. AT 87,20 Total Excl. VAT 87,20
21 % VAT 18,31 18 % VAT 16,57
Total Incl. VAT 105,51 Total Incl. VAT 102,77

LIMIT SEARCH TO PRICE GROUP

A checkmark in this check box will only look at the Sales Prices that can be found for the Customer Price
Group that is involved for this Price Group Parameter.

Therefore, it is only applicable if Sales Type is Customer Price Group.

FASTTAB BASE VALUES

It is possible to relate Sales Prices in a specific Customer Price Group (or a specific Customer) to Sales Prices
in another Customer Price Group (or for a specific Customer). This means that you do not have to enter
Sales Prices in several Customer Price Groups (or Customers) but only in one, and the Sales Prices for
another Customer Price Groups (or Customers) can be calculated based on the fields in the FastTab Base
Values.

This calculation can apply to the normal Sales Price (the left column of fields on the FastTab Base Values),

but also to the Adjustment Amount Sales for the VarDim Adjustments (the right column of fields on the
FastTab Base Values).
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Base Values

Basis Values Base Price

Customer Price Group Customer Price Group

B <] <

°

<I<llolle

DESCRIPTION OF THE FIELDS:

The fields below the Basis Value Base Price (or Basis Values VarDim) determine which Prices should be
taken and the entries beneath the Misc. Parameters (or Misc. Parameters VarDim) what to do with the
found Prices.

BASE SALES TYPE

If you want to relate Sales Prices in a Price Group Parameters to another Price, it is most common to have
the Sales Type (in the FastTab General) and the Base Sales Type (in the FastTab Base Values) the same; but
it is not mandatory to have them the same.

You can choose between the following four options (the same as for the Sales Type):

Customer If Sales Prices are for a specific Sell-to Customer

Customer If Sales Prices are for a specific Customer Price Group that usually will be filled in the

Price Group Customer Card (= the normal Customer Price Group context of Business Central).

All Customers | If Sales Prices are for All Customers: this will usually not be set in a specific Customer
Price Group

Campaign If Sales Prices are for a specific Campaign that usually will be filled in the Portal Profile
List of the B2C Shop.

BASE SALES CODE

The entry of the Base Sales Type determines what can be chosen in the Base Sales Code.

l.e. if you have Base Sales Type = Customer Price Group, then you can only choose Customer Price Groups,
if you have Base Sales Type = Customer, then you can only choose Customers.

BASE START DATE

From which Start Date should the Sales Price be taken?

You can enter a Base Start Date that will be compared with the Starting Date of the Sales Price you want to
take.

BASE CURRENCY CODE

From which Currency Code should the Sales Price be taken?

You can enter a Base Currency Code that will be compared with the Currency Code of the Sales Price you
want to take.

Leaving this field blank does not mean that he will take all original Currency Codes: the system will only
look for Sales Prices without a Currency Code in the Lines.
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BASE VARIANT CODE

From which Variant Code should the Sales Price be taken?

You can enter a Base Variant Code that will be compared with the Variant Code of the Sales Price you want
to take.

NOTE

This is not the TRIMIT VarDim Type Values — also often referred to as Variants — but the standard Business Central
Variant Code that can be related to Items.

Within TRIMIT, we will usually not use this.

BASE UNIT OF MEASURE CODE

From which Unit of Measure Code should the Sales Price be taken?

You can enter a Base Unit of Measure Code that will be compared with the Unit of Measure Code of the
Sales Price you want to take.

BASE MINIMUM QUANTITY

From which Minimum Quantity should the Sales Price be taken?

You can enter a Base Minimum Quantity that will be compared with the Minimum Quantity of the Sales
Price you want to take.

Based on the above-mentioned fields the system can find a Sales Price record for the current Price Group
Parameters. The next fields determine what has to be done with the found Unit Price in the Sales Prices.

BASE AMOUNT OVER

You can enter an Amount that will be checked with the found Unit Price.

Only if the found Unit Price is bigger as this Base Amount over it will be multiplied with the Base Multiply
by.

BASE MULTIPLY BY

You can enter a factor to multiply the found Unit Price.

l.e. if the found Unit Price is 20,00 and the Base Multiply by is 1,2 the actual Unit Price for the current Price
Group Parameters will then be 24,00.

BASE PRICE FORMULA
You can enter a formula of Type Sales Line, to calculate the Unit Price for the current Price Group
Parameters.

BASE ROUNDING
You can enter a Rounding Method for the calculated Unit Price.

For the Base Values VarDim, the same rules apply as for the Base Values Base Price, but instead of looking
for a Sales Price, the system is looking for a VarDim Adjustment and is calculating based on the Adjustment
Amount Sales of the VarDim Order.

NOTE
The Base Values will only have a meaning for the Sales Type = Campaign if the Campaign Price Calculation Type is set
to Calc. Base Price Group if Line Exist.
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EXAMPLE — CUSTOMER PRICE GROUP “DE” RELATED TO CUSTOMER PRICE
GROUP “NL”

Retail Prices for DE can be calculated based on the Retail Prices for NL * 1,2 because you are a Dutch
company and want to include your transport costs into the Retail Prices for Germany.
In that case, you only need to enter the Sales Prices for NL and the prices for DE can simply be calculated.

Therefore, we have created two Customer Price Groups: NL and DE and their Price Group Parameters.

DE|NL

Customer Price Groups +/ Saved N =
O Search =+ New B Edit List lil Delete | [= Price Group Parameters | (=] Sales Prices MM Price Group Parameters List @8 Open in Excel More options Y =
Price
Views X Includes
CodeT ¥ Description ce Di VAT VAT Bus. Posting Gr. (Price)
*All & )
DE German Prices
Filter list by: [ = NL @ ]
Code
~

We first created a Customer Price Group NL, and then clicked Price Group Parameters.

Edit - Price Group Parameters - Customer Price Group - NL A X
Manage  @GlPrices  Page Related  Fewer options
General
Sales Type Customer Price Group v Formula Calculation
Sales Code NL “ Final Formula Basis Price v
Description Prices for Dutch Customers Final Formula VarDim v
Adjustments Price/Discount Management
Adjust Line Discount Never v Unit Price Date Handling Order Date v
Adjust Commission Salesperson Never v Line Discount Date Handling Order Date v
Adjust Commission Salesperson 2 Never v Fixed Unit Price (O}
Adjust Commission Salesperson 3 Never ~ Skip Currency Calculation (O}
Adjust Bonus Never o Limit Search to Price Group @

We entered the Description and accept all the other defaults for the fields.

We created the Customer Price Group DE, and then clicked Price Group Parameters.
Edit - Price Group Parameters - Customer Price Group - DE 24X

Adjust Line Discount

Adjust Commission Salesperson
Adjust Commission Salesperson 2
Adjust Commission Salesperson 3

Adjust Bonus

Never

Never

Never

Never

Never

o Unit Price Date Handling Order Date
“ Line Discount Date Handling Order Date
- Fixed Unit Price ‘:.::‘

o Skip Currency Calculation E]
- Limit Search to Price Group @

Manage (=] Prices Page Related Fewer options

General

Sales Type Customer Price Group v Formula Calculation

Sales Code DE v Final Formula Basis Price v
Description Prices for German Customers based on NL Prices * 1,2 Final Formula VarDim v
Adjustments Price/Discount Management

The Price Group Parameters for the DE Customer Price Group takes more content in the Card: we entered
the Description and the field Skip Currency Calculation needs a checkmark; the NL pricelist is in EUR and
also the DE pricelist in in EUR and we don’t want the system to calculate anything regarding exchange rates.

Besides that, we need to fill the values as shown in the picture beneath for the Base Values.
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Base Values

Basis Values Base Price

Base Sales Type Customer Price Group
Base Sales Code

NL

Base Start Date
Base Currency Code EUR
Base Unit of Measure Code pCS
Base Minimum Quantity

Misc. Parameters

Base Amount over

Base Multiply by

Base Price Formula

Base Rounding

WHOLE_UP

Basis Values VarDim
~ Base Sales Type VarDim

v Base Sales Code VarDim

8 Base Start Date VarDim

- Base Currency Code VarDim

- Base Unit of Measure Code VarDim
0 Base Minimum Quantity VarDim

Misc. Parameters VarDim

0 Base Amoun

- Base Price Formula VarDim

v Base Rounding VarDim

Customer Price Group ~

The original Sales Price to start with comes from the Customer Price Group NL in EUR for PCS.
This Sales Price needs to be multiplied by 1,2 and rounded to whole Euros.

More options

tem 2110
Sales Prices O search —+New  BFEditlist  [i] Delete [ Dimension Prices [ Search Table Lines  Fil Formula Lines B Open in Excel
General
Sales Type Filter None v tem/Master No. Filter
Sales Code Filter Starting Date Filter
Relation Item/Master Filter None v Currency Code Filter
nit o Minimum Quantity Starti
Sales Type 1 s Code 1 ltem No. 1 ¥ Code T Currency Code? Unit Price  Dimension Prices 1
e[ Customer Price Group DN 2110 a3 0 EUR 120,00 0 ]
Customer Price Group RETAIL 2110 PCS 0 79.00
Customer Price Group RETAIL 2110 pCS 0 DKK 675,00
Customer Price Group RETAIL 2110 pCS 0 EUR 119,00

1S

VSaved O A

<
1]

EndingDate  Expression

Search Table

Default

Default
Default

Default

Customer Price Group DE

So you will only enter the Sales Prices on the Master/Item for the Customer Price Group NL and not for the

N\
Sales Order (<) - Saved o
\f/ 1
0100008 - Office Supplies & Furniture Europe  (3010)
Process  Release  Posting  Prepare  Order  RequestApproval  Print/Send  Navigate More options
General » 23112020 | 23-11-2020 | 23-12-2020 | Open
Lines Manage Line  Order  Fewer options =]
Exp. ol
Mat. No Desaription Description 2 Loc: Q M VAT  Line Discount % Qty. to Ship
4 Matrix 2110 Mia Blouse BLUE 10 PCs 120,00 1.200,00 10 10
[m) Item 21103002 Mia Blouse Yellow.S BLUE 2 PCS 240,00 2 2
[m] Item 21103003 Mia Blouse Yellow,M BLUE 3 PCs 360,00 3 3
[m) Item 21103004 Mia Blouse Yellow,L BLUE 3 PCS 360,00 3 3
[m] Item 21103005 Mia Blouse Yellow, XL BLUE 2 PCS 240,00 2 2
Misc. Parameters v mo
Complaint Sales Channel v
Document Reference Applies-to D -
Customer Disc. Group ~ Customer Posting Group DOMESTIC
Customer Allocation Pricrity @ Applies-to ID

If a customer would buy Items with the Customer Price Group NL he needs to pay 120,00 EUR

Now change the Customer Price Group into DE and click Yes in case you get the message “You have
changed Customer Price Group of the Sales Header. Do you also want to update Customer Price Group for

the Sales Line?
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7N
Sales Order ( ) v Saved oA
\Z) o h .
0100008 - Office Supplies & Furniture Europe
Process  Release  Postng  Prepare  Order  RequestApproval  Print/Send More options ®
General > 2311200 | 23112020 | 23122020 | Open
Lines Manage Line Order  Feweroptions =]
o
Mat.. b Mo, Description Descript Loc a /AT Line Discount Qty. to Ship aty ce
= | Matrix 2110 Mia Blouse BLUE 10 pes 144,00 1.440,00 10 10
[u] tem 21103002 Mia Blouse Yellow,s BLUE 2 pcs 288,00 2 2
[u} Item 21103003 Mia Blouse Yellow,M BLUE 3 pcs 432,00 3 :
[u} tem 21103004 Mia Blouse YellowL BLUE 3 pCs 432,00 3 3
[u} tem 21103005 Mia Blouse Yellow XL BLUE 2 pes 288,00 2 2
>
Misc. Parameters mor
Complaint Sales Channel -
Document Reference Applies-to D: ~
Customer Price Group DE ' v Applies-to Doc. No.
Customer Disc. Group H v Customer Posting Group DOMESTIC
Customer Allocation Priority 0 Applies-to ID

Now the customer would have to pay 120,00 * 1,2 = 144,00 EUR

NOTE

If you try this scenario, but get another Unit Price excl. VAT, you might have forgotten the checkmark in the field Skip
Currency Calculation of the Customer Price Group DE.

FASTTAB CAMPAIGN SETUP

If the Sales Type of the Price Group Parameters is Campaign.

& Items in Campaign

General »

Price Group Parameters | Work Date:

Mo

6-9-2020

Campaign - CP0005

Base Values >

Campaign Setup

Dates
Start Date Campaign Price

End Date Campaign Price

Campaign Price Calculatio
Quantity for one for free
Portal

Visual Campaign Code

n Type

Get one for free

KBI0003

Limits

Filter Campaign

Filter Price Group

Filter Country/Region Code
Filter Salesperson

Filter Salesperson 2

Filter Salesperson 3

Filter Territory

Filter Customer Group

Filter Customer Type

Filter Bill-to
Filter Company Group
Filter Chain

Filter Order Type

Filter Sales Channel
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If Sales Type of the Price Group Parameters <> Campaign.
Campaign Setup

Dates Campaign Price Management

Start Date Campaign Price £ Campaign Amount over 0
End Date Campaign Price & Campaign Multiply by 0
Campaign Rounding v

DESCRIPTION OF THE FIELDS:

START DATE CAMPAIGN PRICE

You can enter a Start Date for the Campaign prices.

If the Price Group Parameters have been created automatically be entering a Sales Price for Sales Type
Campaign, it will be filled with the Start Date of the Campaign.

If you have created the Price Group Parameters with Sales Type Campaign manually, you need to close the
page, open the page, to see all the fields in the FastTab Campaign Setup.

END DATE CAMPAIGN PRICE

You can enter an End Date for the Campaign prices.

If the Price Group Parameters have been created automatically be entering a Sales Price for Sales Type
Campaign, it will be filled with the End Date of the Campaign.

If you have created the Price Group Parameters with Sales Type Campaign manually, you need to close the
page, open the page, to see all the fields in the FastTab Campaign Setup.

Select - Campaigns O+ 4 New - ® J X

Mo, T Description ods Status Code Starting Date Ending Date
CP1001 Increase sale DC 5-START 1-11-2021 1-4-2022
CP1002 Event BD 9-DONE 19-1-2022 22-1-2022
— CP1003 Working place arrangement JR 5-START 9-1-2022 1-4-2022
CP1004 Spring offer BD 1-PLAN 1-3-2022 1-6-2022

CAMPAIGN PRICE CALCULATION TYPE
This field is only applicable if the Sales Type = Campaign.

You can choose between the following four options:

1. PRICE LIST (DEFAULT VALUE)
The Campaign Sales Price will be based on the Unit Prices in table 7002 Sales Prices with Sales Type
= Campaign. You can enter these Unit Prices by clicking Prices or simply by entering Sales Prices via
Masters/Items with a Sales Type = Campaign. By using the Limits (Filters) in the Price Group
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&

Parameters you can filter the Sales Lines for which these Campaign Sales Prices are applicable.

2. CALC. BASE PRICE LIST IF LINE EXIST
The Campaign Sales Price will be calculated based on the fields in the FastTab Base Values.
This gives you the possibility of a calculated Campaign Sales Price based on a Sales Price ini.e.
another Customer Price Group and using the Base Multiply by factor to reduce the Unit Price.
l.e. an easy way of giving 20 % Discount on existing prices - just multiply by 0,8.
Via Item in Campaign, you can select the Item Nos. for which it is applicable.
The Item No. field can be filled with Masters or individual Items.
By using the Limits (Filters) in the Price Group Parameters you can filter the Sales Lines for which
these Campaign Sales Prices are applicable.

Base Values Sampaon

Basis Values Bass Prica
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If you choose Mix & Match, you also need to enter a Mix & Match Item No. — this will be the

Master/Item on which you will actually enter the Unit Price (via Mix & Match Prices) that is

applicable for all the Masters/Items that you will select via Items in Campaign.

l.e. if you buy 1 - 3 pieces (regardless from which Item that is connected to this Campaign) you get

them all for 12,50 per piece, if you buy between 4 — 9 pieces, you get them all for 10,00 per piece,
and if you by 10 or more pieces, you get them all for 9,50 per piece.
You can Mix & Match different Masters/Items, but they will all get the same Unit Price.

By using the Limits (Filters) in the Price Group Parameters you can filter the Sales Lines for which

these Campaign Sales Prices are applicable.

Price Group Parameters \/f\l +
N
Campaign - CP1002
@ Mix & Match Pr\ces] [ E3 Items in Campaign ] Related Fewer options
General >
Base Values »
Campaign Setup
Dates Limits
Start Date Campaign Price 18-1-2023 = Filter Campaign
End Date Campaign Price 21-1-2023 = Filter Price Group
Campaign Price Calculation Type [ Mix & Match ~ Filter Country/Region Code
Mix & Match Item No. 2100 Filter Salesperson
Filter Salesperson 2
Filter Salesperson 3
Filter Territory
Filter Customer Group
Filter Customer Type
Filter Bill-to
Filter Company Group
Filter Chain
Filter Order Type
Filter Sales Channel
Sales Prices O Search + New  EREditlist [ Delete  [E Dimension Prices  [5 Search Table Lines Bl Formula Lines 8 Open in Excel fore options =
General
Campaign 2100
i 1002
Filter Aast
- Campaign 2100 [ 250 1 Default
Campaign 2100 4 00 1 Default
Campaign CP1002 2100 10 1/18/2 /21/2023 ult
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4. GET ONE FOR FREE

If you choose Get one for free, you also need to enter a Quantity for one for free. This will be
applicable for all the Masters/Items that you enter via Items in Campaign.

I.e. Buy Quantity for one for free 4 pieces (regardless from which Item that is connected to this

Campaign) and get 1 piece for free. It will always be the cheapest Item that will be for free.

In the Sales Lines however, the Unit Price will be reduced for all the Items involved by weighted

value.

l.e. if 3 Items have a Unit Price of 100 and 1 Item has 80,00 the Unit Price applicable for all 4 Items

will be 3x100/4 =75.

Or if you have 3 Items with a Unit Price of 100 and 3 Items have a Unit Price of 80, all the 6 Items

will get3x 100+ 2 x 80/ 6=76,66

By using the Limits (Filters) in the Price Group Parameters you can filter the Sales Lines for which

these Campaign Sales Prices are applicable.

N
Price Group Parameters

Campaign - CP1001

&2 Items in Campaign Related Fewer options

General >

Base Values >

Campaign Setup

Dates Limits
Start Date Campaign Price 1-11-2022 i

End Date Campaign Price 1-4-2023 B

Campaign Price Calculation Type Get one for free v
Quantity for one for free 4

Filter Territory

Filter Customer Group
Filter Customer Type

Filter Bill-to

NOTE

An Item (Master) can only be part of 1 (active) Campaign.

The system will look if there is a Price Group Parameter with Sales Type Campaign applicable for the Sales Line (based
on Item, Start Date/End Date Campaign Price, Filters of the Campaign) and will take the first Campaign it can find, so

will not look any further — even if another Campaign might be applicable as well and give a lower Sales Price.

MIX & MATCH ITEM NO.
Only applicable if Campaign Price Calculation Type is set to Mix & Match. See Mix & Match

QUANTITY FOR ONE FOR FREE

Only applicable if Campaign Price Calculation Type is set to Get one for free. See Get one for free
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VISUAL CAMPAIGN CODE
Only applicable if Type = Campaign.
Only applicable when using the TRIMIT Portals.
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The actual setup takes place in the PIR (Product Information Repository), by adding a Campaign Visual
Code and a Campaign, the Campaign Visual Code in the Price Group Parameters will also be filled

automatically.

Step 1: Create a Price Group Parameters of Type Campaign and fill the Campaign Price Calculation Type in
the ERP system.
Step 2: Create a Visual Campaign Code in the PIR

CAMPAIGN VISUAL CODES

Step 3: upload image for the new Visual Campaign Code in the PIR — if you do not upload an image, it will

be shown in the default sticker image for the Type.

CAMPAIGN VISUAL CODES

New visual campaign code Campaign type Description

REV.
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Step 4: Select the Visual (Campaign) Codes in the Task Campaigns for the right Campaign:

SR

Sign

-
out

CAMPAIGNS

Go to Visual Campaign Codes

Code Type Visual code Description Start date End date Sticker Image

CPO004 Mixture KB Mix & Match / RIL-TEST-FLAT_MIX Mostartdate Noend dats .
CPO00S Get One Frs{ Get One For Free & Chairs i ]Chairs] for fres - buying at least 4 Mostartdat2 Noend ca‘i .

CRO00E Cet One Free  Get One For Free Buying 5 “# testvisual code Nostartdate  Moend date

CP1004 Discount “s Spring offer Mostartdate  Noend date

Now the products on the portals could look like:

(5 e28
& Dashboard ® Sign out

& ook book s Q  Search

Fashion v Furniture v

CHA' RS Sort & Filters ¥

CHAIR ZEUS CHAIR HADES CHAIR POSEIDON
149.00 GBP 260.00GBP 199.00GBP
% Promote

¥ Promote ¥ Promote
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FILTERS

These Filters will only be shown if the Type of the Price Group Parameters is Campaign.

The Filters for Campaign, (Customer) Price Group, Country/Region Code (based on Country/Region Code
of the Bill-to Customer), Salesperson, Salesperson 2, Territory, Customer Group, Customer Type, Bill-to,
Company Group, and Chain determine for which Sales Prices this Campaign Prices will apply.

CAMPAIGN AMOUNT OVER

You can enter an Amount that will be checked with the found Unit Price.

Only if the found Unit Price is bigger as this Campaign Amount over it will be multiplied with the Campaign
Multiply by.

CAMPAIGN MULTIPLY BY

You can enter a factor to multiply the found Unit Price with.

l.e. if the found Unit Price is 40,00 and the Campaign Multiply by is 0,75 the actual Unit Price for the Sales
Line will then be 30,00.

CAMPAIGN ROUNDING
You can enter a Rounding Method for the calculated Unit Price.

NOTE
The Campaign Prices are only applicable for Items with Unit Price Calculation Method = Price List.
Therefore, it might not be applicable for Assortments!!
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EXAMPLE — CUSTOMER PRICE GROUP <> CAMPAIGN PRICE LIST

If you have a Customer Price Group RETAIL with Sales Type Customer Price Group for the normal retail
prices, and you want to have reduced prices for a specific period Start-/End Date Campaign Price, you can
fill the Campaign Amount Over, Campaign Multiply by and the Campaign Rounding in the Customer Price
Group RETAIL and you don’t have to enter individual prices for every Master/Item.

Price Group Parameters } | " Saved [

[Customer Price Group - RETAIL

G Prices More options

General »

Base Values >

Campaign Setup

Dates Campaign Price Management

Start Date Campaign Price 1-1-2021 ] Campaign Amount over 0

End Date Campaign Price 31-1-2021 = Campaign Multiply by 05
Campaign Rounding WHOLE_UP v

If the normal Sales Price for a Master would be 10,00 for Customer Price Group RETAIL then for all the
Sales Orders with RETAIL, the Sales Price would become 5,00.

But even if you have Search Table Lines with different Prices it will take half and round it to WHOLE_UP.
In this Example (Sales Type is Retail) the Start/End Date Campaign Price will be checked as well.

ltem 2130 +/ Saved =

Sales Prices O search - New B Edit List il Delete [ Dimension Prices | [# Search Table Lines | FElFormula Lines  E8 Open in Excel More options Y =

General

None v tem/Master No. Filter 2130
Sales Code Filter Starting Date Filter
ltem Type Filter Master v Currency Code Filler
Mi ode Dimension  Starting Daf u h
Sales Type t Sales Code T tem No. T W Qu t T Unit Price P Ending Date Search Expression Search Table It rmul
— Customer Price Group I RETAIL 2130 PCS 0 0 SIZEA 5700029 Default
Customer Price Group RETAIL 2130 PCS o pkk 85.00 0 SIZE_A 5T00027 Default
Customer Price Group RETAIL 2130 PCS 0 fuR 11,00 0 SIZEA 5700028 Default
Customer Price Group RETAIL 2130 PCS o Kok 90,00 0 SIZE_A 5700030 Default
Customer Price Group RETAIL 2130 PCS 0 g 100,00 0 SIZE_A 5700031 Default
Customer Price Group RETAIL 2130 PCS o Usp 12,00 0 SIZEA 5700032 Default
Al Customers 2130 FCs 0 600 0 SIZE_A 5T00111 Default
Al Customers 2130 pCs 0 Epr 7,00 0 SIZEA 5700112 Default
Edit - Search Table Lines l JOX
> Search  + New  HREditList [ii Delete Search Table Header £ Maintain  E Open in Excel =
. lid ZEAT c Uit Pr
> a 01 XS 10,0
(m] 02 s 100
(m] 03 M 100
(m] 04 L 100
[m] 05 XL 10.0
(m] 06 XL 100
(m] o7 XL 100
(m] 08 XL 100
(m] 09 XL 100
[m] AL S-xL1221 50.0
[m] 88 S-XXL 12211 60,0
[m] cc M-XXL 1221 500
(m] DD M-3XL 12211 60.0
(m] EE L-3XL 1221 50.0
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Sales Order + l\i'

0100009 - The Fashion Store UK

Process Release Posting Prepare Order Request Approval Print/Send Navigate Actions Relsted Few

General

The Fashion Store UK Requested Deliver B (j

Contact Charley Nelson External Document No. (7

Posting Date [ Status Open Order Type

QOrder Date | Use Value Date ® > Collection No.

Dus Date @

Lines Manage Line  Order  Fewer options

No. ption
- 2130 Rose Shirt 19 PCS 10,78947 0,00 205,00 19 19
)
[m] 21300102 Rose Shirt White,s BLUE 2 PCS 5,00 0,00 10,00 2 2
O tem 21300103 Rose Shirt White,M BLUE 4 PCS 5,00 0,00 20,00 4 4
O tem 21300104 Rose Shirt White L BLUE 4 PCS 5,00 0,00 20,00 4 4
O tem 21300105 Rose Shirt White XL BLUE 2 |PCS 500 0,00 10,00 2 2
O tem 21300106 Rose Shirt White, XXL BLUE 2 |PCS 5,00 0,00 10,00 2 2
O tem 271300144 Rose Shirt White,S-XL 1221 BLUE 1 PCS 25,00 0,00 25,00 1 1
O tem 21300188 Rose Shirt White,5-XXL 12211 BLUE 1 PCS 30,00 0,00 30,00 1 1
O tem 213001CC Rose Shirt White,M-XXL 1221 BLUE 1 PCS 25,00 0,00 25,00 1 1
O tem 213001DD Rose Shirt White,M-3XL 12211 BLUE 1 PCS 30,00 0,00 30,00 1 1
O tem 213001EE Rose Shirt White,L-3XL 1221 BLUE 1 |PCS 25,00 0,00 25,00 1 1
N/

With an Order Date of 06-01-21 the Unit Price Incl. VAT on the first ltem Line (21300120) is now 5,00.
So the Sales Price 10,00 has been multiplied by 0,5 — but also the other Unit Price Incl. VAT that were setup
via Search Table Lines are all multiplied by 0,5.

But with an Order Date of 20-12-20 the Unit Price Incl. VAT is still 10,00 for the first Item Line (21300120)

Sales Order

0100008 - The Fashion Store UK

]

+

Process  Release  Posting  Prepare  Order  RequestApproval  Prin/Send  Navigate Actions  Related  Fewer options
General Sho
The Fashion Store UK ested Delivery Date |m) gnore Blocking
Charley Nelson External Docu Skip Availability Check
20-12-2020 |m) Status ype
20-12-2020 ] Callection No.
20-12-2020 =
Lines Manage Line  Order  Fewer options
Unit Price
Y Type No. on Quantity Incl. VAT v Qty Qty. te Invoice
> Matrix 2130 Rose Shirt BLUE 21 PCS 2047619 0,00 430,00 21 21 _ No
[m] tem 21300102 Rose Shirt White,S BLUE 2 ecs 10,00 0,00 20,00 2 2 _ No
[m] tem 21300103 s White,M BLUE 4 °Cs 10,00 000 40,00 4 4 _ No
[m] tem 21300104 s White L BLUE 4 °cs 10,00 000 40,00 4 4 _ No
[m] tem 21300105 S White XL BLUE 2 |pCs 10,00 0,00 20,00 2 2 _ No
[m] tem 21300106 H White XXL BLUE 2 BCs 10,00 0,00 20,00 2 2 _ No
[m] tem 21300107 es White, 3XL BLUE 2 ecs 10,00 0,00 20,00 2 2 _ No
[m] tem 21300144 Rase Shirt White S-XL 1221 BLUE 1PCs 50,00 000 50,00 1 1 _ No
[m] tem 21300188 Rese Shirt White$-XxL 12211 |BLUE 1Pcs 60,00 000 60,00 1 1 _ No
[m] tem 213001CC Rese Shirt White M-XXL 1221 BLUE 1Pcs 50,00 000 50,00 1 1 _ No
[m] tem 213001DD Rose Shirt White,M-3XL 12211 BLUE 1 |PCS 60,00 0,00 60,00 1 1 _ No
[m] tem 213001EE Rose Shirt White -3XL 1221 |BLUE 1oecs 5000 J 0,00 50,00 1 1 _ No
\
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EXAMPLE - PRICE GROUP PARAMETERS WITH SALES TYPE = CAMPAIGN

If you have Price Group Parameters CP1002 with Sales Type Campaign, Campaign Price Calculation Type
Price List and End/Start Date Campaign Price filled with 19-1-2022 until 22-01-2022 and a Filter on Filter

Price Group RETAIL

Price Group Parameters ‘1 / ‘ | @ + Saved T A
[Campalgn - CP1002 ]

& Prices Related  Fewer options

General »

Base Values >

Campaign Setup

Dates Limits

Start Date Campaiqn Price 19-1-2022 = Filter Campaign v

End Date Campaign Price 22-1-2022 = Filter Price Group RETAIL v

Campaign Price Calculation Type Price List ]| Filter Country/Region Code v
Filter Salesperson v
Ciltar -

It means, that you need to enter the special Campaign Sales Price on the Master/Item with Sales Type

Campaign, but this price will only be applicable on Sales Orders with Customer Price Group RETAIL and if

the Order Date is 19-1-2022 until 22-01-2022.

tem 2210 + Saved o
Sales Prices O search 4 New  BF Edit List i Delete [ Dimension Prices [ Search Table Lines FormulaLines @ Open in Excel More options Y
General
Sales Type Filter None ~ tem/Master No. Filter 2210
Sales Code Filter Starting Date Filter
Relation Item/Master Filter None ~ Currency Code Filter
Unit of Price
Measure Code Minimum  Currency Code rting Search Use Ind
Sales Type T Sales Code t Item No. T W Quantity t 1 Unit Price e 1 Ending Date  Expression Search Tsble Table Resu Formula v [vat (
al\ Customer Price Groi ~ | © RETAIL 2210 PCS 0 99.00 0 COLOR_1 ST00038 Default DOMESTIC l
Customer Price Group RETAIL 2210 PCS 0 DKK 825,00 0 COLOR_1 ST00036 Default DOMESTIC
Customer Price Group RETAIL 2210 PCS 0 EWR 152,50 COLOR_1 ST00037 Default DOMESTIC
Customer Price Group RETAIL 2210 PCS 0 NOK 900,00 COLOR_1 ST00039 Default DOMESTIC
Customer Price Group RETAIL 2210 ] 0 SEK 990,00 COLOR_1 5700040 Default DOMESTIC
Customer Price Group RETAIL 2210 PCS 0 USD 155,00 COLOR_1 ST00041 Default DOMESTIC
All Customers 2210 PCS 0 49.99 0 COLOR_1 ST00042 Default [m]
[ Campaign CP1002 2210 PCS 0 89,00 0 19-1-2022  22-1-2022 Default DOMESTIC ]

Therefore, if we have a Sales Order with Order Date 20-01-2022, Customer Price Group RETAIL and a
checkmark in Prices including VAT, the customer only needs to pay the special Campaign Price: 89,00.

0100010 - The Fashion Store UK

This is even applicable, if no Campaign No. has been entered in the Sales Order Header!!

Process  Relesse  Fosting  Prepare  Order  Request Approval

General > Gpen

Lines Manage  line  Order

Matr 12 pes 12 2
Navy.6 PCs 2 2
Mavy8 s pcs .
m Navy.d 4 pC 3 4

Mavy. . 2 PCS 1 2

But if we would change the Order Date (which was 20-01-22) to 10-02-22 also the Sales Price will be

changed back again to 99,00 (the normal RETAIL price).
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G TRIMIT

At least if you accept the message you get by clicking Yes:

You have changed Order Date on the Sales Header, Do you want
to recalculate the Unit Price Excl. VAT on the Sales Line?
| Yes ‘ ‘ MNo |
Sales Order C%’) - Tl /Saved =g
0100010 - The Fashion Store UK
Process  Release  Posting  Prepare  Order  Request Approval  Print/Send  Navigate More optians
General > 10-2-2020 | 10-2-2022 | 10-2-2020 | Open
— 7
Lines Manage  Line  Order  Fewer options =}
. Unie Unieprics ne
Mat... Type No. Description De: Locs Quantity  Measure Code VAT  Line Discount % Qty. to Ship
- I Matrix 2210 Poppy Blazer BLUE 12 PCS 1.188,00 12 12
a Item 22102506 Poppy Blazer Navy.6 BLUE 2 |PCS 198.00 2 2
a Item 22102508 Poppy Blazer Navy.8 BLUE 4 PCS 396,00 4 4
a Item 22102510 Poppy Blazer Navy,10 BLUE 4 PCS 396,00 4 4
a Item 22102512 Poppy Blazer Navy,12 BLUE 2 |PCS 198.00 2 2

CREATING PRICE GROUP PARAMETERS BY ENTERING SALES PRICES

SALES TYPE = CUSTOMER

If you would enter a Sales Price for Sales Type = Customer the system will automatically create a Price
Group Parameters with the same Sales Type and Sales Code as in the Sales Prices.

[ Item 2000  Saved oA
Sales Prices O Search -+ New B Edit List [l Delete [ Dimension Prices  [5# Search Table Lines Formula Lines 8 Open in Excel More options Y =
General
Sales Type Filter None v Item/Master No. Filter 2000
Sales Code Filter Starting Date Filter
Relation [tem/Master Filter None A Currency Code Filter

Unit of
Measure Code Minimum Currency Code Dimension Search
Sales Type 1 Sales Code 1 Item No. T ¥ Quantityt 1 Unit Price Prices Ending Date  Expression Search Table
Customer i 2000 ]2000 PCS 0 GBP 25,00 0
Do o Ao cnon ncc o o o
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Will result in Price Group Parameters:

TRIMIT SALES PRICES AND DISCOUNTS 21.1

Price Group Parameters |\ Va ,\ | W  Saved [
Customer - 2000

& Prices Related Fewer options

General

Sales Type Customer v Formula Calculation

Sales Code 2000 v Final Formula Basis Price v
Description The Fashion Store UK Final Formula VarDim ~
Adjustments Price/Discount Management

Adjust Line Discount Never - Unit Price Date Handling Order Date v
Adjust Commission Salesperson Never o Line Discount Date Handling Order Date v
Adjust Commission Salesperson 2 Never v Fixed Unit Price @ )

Adjust Commission Salesperson 3 Never v Skip Currency Calculation @

Adjust Bonus Never - Limit Search to Price Group @

Therefore, you have the possibility to determine if you perhaps want the Unit Price Date Handling set to
Shipment Date instead of the default Order Date.
So you can benefit from all the TRIMIT fields in the Price Group Parameters, even for special Customer

related Sales Prices.

SALES TYPE = CAMPAIGN
If you would enter a Sales Price for Sales Type = Campaign the system will automatically create a Price
Group Parameters with the same Sales Type and Sales Code as in the Sales Prices.

Sales Type Filter
Sales Code Filter

Item Type Filter

Sales Type Sales Code
|l Customer:

Campaign CP0O001 ]

Campaign CP1001

Campaign CP1002

Campaign CP1002

Campaign CP1002

Item 2100
Sales Prices O search  + New B Edit List Tl Delete [, Dimension Prices
General

None
Master
Unit of
Measure Code Minimum
ltem No. T W t Quantity
2100 PCS 0
2100 PCS 10
2100 PCS 0
2100 PCS 0
2100 PCs 4
2100 PCs 10

[& Search Table Lines Formula Lines

v Item/Master No. Filter

Starting Date Filter

v Currency Code Filter

Currency Code
1 Unit Price
EUR 45599
EUR 15,00
0,00

12,50

10,00

Dimension
Prices

0
0
0
0
0
0

€8 Open in Excel

Starting
Datet

1-6-2021

18-1-2023
18-1-2023
18-1-2023

More options

2100

Search
Ending Date  Expression

1-9-2020 30-9-2020

30-6-2021
21-1-2023
21-1-2023
21-1-2023

Search Table

v/ Saved 7oA

<
fii

Use Search

Table Result Formula
Default

Default

Default

Default

Default

Default

REV. 11-10-2021

© TRIMIT A/S

PAGE 31 OF 105



& TRIMIT TRIMIT SALES PRICES AND DISCOUNTS 21.1

Will result in Price Group Parameters:

Price Group Parameters ( y) ' 0] smed o
Campaign - CP0001
& Prices Related  Fewer options

General

Campaign - Formula Calculation
€PO0DT o Final Formula Basis Price .
Description Kit's campaigin Final Formula VarDim o
Adjustments Price/Discount Management
Adjust Line Discount Never -~ Unit Price Date Handling Order Date v
Adjust Commission Salesperson Never o Line Discount Date Handling Order Date v

c Fixed Unit Price
Adjust Commiss ixed Unit Price

Salesperson 2 Never v

Skip Cur

Adjust C Never v

Skip VAT Convers
Adjust Bonus Never - Skip VAT Conversion

Limit Search to Price Group

And Start-/End Data Campaign Price will automatically be filled based on the Dates from the Sales Price
Also the Campaign Price Calculation Type will automatically be filled with Price List:

Campaign Setup

Dates Limits
Start Date Campaign Price 1-9-2020 ] Filter Campaign v
mpaign Price 30-9-2020 i} Filter Price Group v
gn Price Calculation Type Price List ~ Filter Country/Region Code v
Filter Salesperson ~
Filter Salesperson 2 v

Therefore, you have the possibility to determine if you perhaps want the Unit Price Date Handling set to
Shipment Date instead of the default Order Date or if the Campaign prices will only be applicable for Filters
you have entered in the Price Group Parameters.

So you can benefit from all the TRIMIT fields in the Price Group Parameters, even for special Campaign
related Sales Prices.

CUSTOMER

Via Customers in the TRIMIT Small Business Role Center or via Tell me Customers

Dynamics 365 Business Central

My Company Finance Sales Purchase Product Design Logistics Production Portals Posted Documents =
Vendors  Sales Orders  Complaints  Purchase Orders  Masters  Pick Documents
o o N !
Customer Card \\//\ w

[ZOOO - The Fashion Store UK

Process  NewDocument  Request Approval  Navigate  Customer Actions  Related  Reports  Fewer options
Invoicing
v Prices and Discounts
GB123456789 - Currency Code o
GIN Customer Price Group o
(o) Customer Disc. Group o
Company - Allow Line Disc.

nvoice Disc. Code

nvoice Copies 0
Posting Details Prices Including VAT
Gen. Bus. Posting Group DOMESTIC -
VAT Bus. Posting Group DOMESTIC -
Customer Posting Group DOMESTIC -
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DESCRIPTION OF THE FIELDS:

CUSTOMER PRICE GROUP
In this field, you can enter a Customer Price Group

ALLOW LINE DISC.

A checkmark in this field to allow Sales Line Discounts, can be overruled if there is no checkmark in the
applicable Sales Price.

The Allow Line Disc. in the Sales Prices can come from the Customer Price Group.

If no checkmark is entered in this field, no Line Discounts will be calculated in a Sales Order — regardless the
content of the Allow Line Disc. in the applicable Sales Price.

PRICES INCLUDING VAT

A checkmark in this field will make sure that the Sales Prices shown in the Sales Lines will be including VAT.
Even if the field in a chosen Customer Price Group might not include VAT; it will be calculated on the Sales
Line.
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MASTER/ITEM

Via Masters in the TRIMIT Small Business Role Center or via Tell me Masters

Dynamics 365 Business Central

My Company Finance Sales Purchase Product Design Logistics Production Portals Posted Documents

Customers  Vendors Sales Orders  Complaints  Purchase Qrders | Masters | Pick Documents

Master Card t W v/ Saved oA
2000 - Olivia Trousers
New Process Reports Actions Related Reports Fewer options ®
Prices & Sales Show less
General Price Calculation
Unit Price 0,00 Unit Price Calculation Method Price List
Price Includes VAT @ Management Level Unit Price 0
Unit List Price 0,00 VarDim Addition to Unit Price No

Price/Profit Calculation Profit=Price-Cost

Profit %

Commission / Bonus

Item Commission Group v

Item Bonus Group v

Via Product Design, Items in the TRIMIT Small Business Role Center or via Tell me /tems

Dynamics 365 Business Central

My Company Finance Sales Purchase Product Design Logistics Praduction Portals Posted Documents =

Masters Collections ~ Shipment Groups  Matrix Limitation Setup  Pictures  VarDim Types  Calculations  Supplier Portal Messages

N
tem Card \ ) t +/Saved [
(@) u .

20002036 - Olivia Trousers

Process  Mtem  Prices & Discounts  Request Approval Actions  Related  Fewer options o]

Prices & Sales Show less

Unit Price u.oal Allow Invoice Disc. -

Unit Price Excl. VAT 000 item Disc. Group >

Price Includes VAT @ Sales Unit of Measure pCS v
Profit=Price-Cost v Sales Blocked ()}

Profit % 0.00 VAT Bus. Posting Gr. (Price) “

Sales Prices & Discounts Create New..

Sale

Unit List Price [ 0,00 ] Commission / Bonus

Private Label ftem Commission Group v

Master Private Label ftem Bonus Group >

Price Calculation

Unit Price Calculation Method Price List v
Management Level Unit Price 0w
VarDim Addition to Unit Price No v

DESCRIPTION OF THE FIELDS:

UNIT PRICE
You can enter an overall Unit Price for the Master/Item.
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Only if the system cannot find a Sales Price according to the Unit Price Calculation Method on the Master
or the Item, this Unit Price will be taken — keep in mind that this Amount is always in the Local Currency.

PRICE INCLUDES VAT
You can enter a checkmark to indicate that the Unit Price entered is including VAT.

UNIT LIST PRICE

You can enter a Unit List Price for the Master/Item: a Retail Price.

In TRIMIT we don’t use this field. Instead we can enter a Customer Price Group that represents the Retail
Prices in the parameter Price Group Retail Unit Price in the Sales & Receivables Setup.

UNIT PRICE CALCULATION METHOD
This field determines how the Unit Price (Sales Price) should be calculated for a specific Master/Item.
You can choose between the following five options:

Price List The Unit Price is found by searching in the Sales Price table.
Unit Cost + CM The Unit Price is calculated on the basis of the Unit Cost and the
Contribution Ratio indicated by the Contribution Ratio Group.

Sum Total of Component | The Unit Price is calculated as the summation of the Component Unit Prices
Unit Prices of the BOM at the level indicated by the Management Level Unit Price.
Related Order No. The Unit Price is calculated as the summation of the Unit Price (LCY) field of
the Production Lines of a Related Order.

Iltems in Assortment The Unit Price is calculated as a summation of the Item Unit Prices of the

BOM at the underlying level in case the Item is an Assortment.

NOTE
Unit Price Calculation Method will automatically be set to Items in Assortment in an Item, if it is created via the
Assortment Matrix of the Master.

MANAGEMENT LEVEL UNIT PRICE

This field is only applicable if Unit Price Calculation Method is set to Sum Total of Component Unit Prices.
The table for the Management Level Unit Price can be entered by the user. In our demo company we have
set it up as follow:

Select - Management Level | © v -+ New EFeditlist - ® 7 X
Group No. t Description v Translations

= 1 Finished Goods Level 0

2 Components Level 1 0

3 Components Level 2 0

- Raw Materials Level 0

Especially if you have BOM'’s (Bill of Materials) with many levels deep, you can determine to which level the
system needs to dig in to, to determine the Sales Prices of all the Components to calculate the Sales Price of
the finished product.
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VARDIM ADDITION TO UNIT PRICE
If this field is set to Yes, the program can automatically add an Amount when calculating the Unit Price

based on the values in your VarDim Order.
This additional Amount is calculated on the basis of the VarDim Order as the sum of the Adjustment
Amount Sales and the Unit Price * Adjustment Sales in % / 100.
If this field is set to No, no Amount will be added based on the VarDim Order; not even if you have added

these VarDim Adjustments in the VarDim Adjustment Sales Prices.

For every Line in the VarDim Master of a Master you additionally must set the field Search Unit Price

Adjustment to Yes, if you want these additions to be added.
l.e. for Master 2500 Wendy T-Shirt Teamwear

Edit - VarDim Master List - 2500 - Wendy T-shirt Teamwear 7 X
O Search -+ New  EF Edit List T Delete @3 Card [@ variant Table  E@Copy  HAOpeninExcel -
VarDim Type Search Unit
Placement in Cons... Dimensi...  Price
Type VarDim Type Description Item No. Inher.. 2 Adjustment
—= < COLOR_1 Garment/Fabric Colors Variant 1 (] No No
Variant SIZE_C Casual Sizes XS - SXL Variant 2 (] No No
Variant SLEEVE_COL Sleeve Color (] No Yes
Variant POCKET_COL Pocket Color (] No Yes

PRICE/PROFIT CALCULATION
This field specifies if the Profit % field, the Unit Price field, or neither field is calculated and filled. The value
in the Profit % field is what is generally understood as the profit margin.

You can choose between the following three options:

Profit=Price-Cost

The value in the Profit % field is calculated as follows:
100 * (Unit Price — Unit Cost)
Profit % = -----

Unit Price

Price=Cost+Profit

The value of the Unit Price field is calculated as follows:
100 * Unit Cost

Unit Price = -----------=-=-=--—--
100 — Profit %

No Relationship

Neither the Profit % field nor the Unit Price field are calculated

PROFIT %

This field specifies the profit margin that you want to sell the Master/Item at.

You can enter a Profit % manually or have it calculated according to the Price/Profit Calculation field.
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ORDER TYPE
Via Tell me Order Types:

0255_CY_PRE

Sales

e ."'

I .

DESCRIPTION OF THE FIELDS:

SALES PRICE SEARCH DIMENSION

In this field, you can select a Dimension for which the search of a Sales Price should start with.

l.e.: If you select the Dimension COLLECTION, it presumes that you will set up Sales Prices per Dimension
COLLECTION, and that you want the price search to take into account the Sales Prices that have been
entered for the Dimension COLLECTION based on the Dimension COLLECTION of a Sales Line.

This field will overrule the corresponding Parameter in the General Ledger Setup.

UNIT PRICE DATE HANDLING

With this field you can determine which Date should be taken to compare with the Starting Date and
Ending Date of the Sales Price Table. This field will overrule the content of the field Unit Price Date
Handling in the Price Group Parameters of the Customer Price Group of the Customer or Sales Header.
You can choose the following three options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Price.

Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-
/Ending Date of the Sales Price.

Setup Date The field Unit Price Date of the Sales Header will be compared with the
Starting-/Ending Date of the Sales Price.

UNIT PRICE DATE

This is the actual Date that will be compared with the Starting Date and Ending Date of the Sales Price
Table to determine the right Sales Price.

This field is only applicable if Unit Price Date Handling has been set to Setup Date.
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LINE DISCOUNT DATE HANDLING

With this field you can determine which Date should be taken to compare with the Starting Date and
Ending Date of the Sales Line Discount Table.

This field will overrule the content of the field Line Discount Date Handling in the Price Group Parameters
of the Customer Price Group of the Customer or Sales Header.

You can choose the following three options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Line Discounts.
Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-

/Ending Date of the Sales Line Discounts.

Setup Date The field Unit Price Date of the Sales Header will be compared with the
Starting-/Ending Date of the Sales Line Discounts. This can be set via the Line
Discount Date in the Order Type as well.

LINE DISCOUNT DATE

This is the actual Date that will be compared with the Starting Date and Ending Date of the Sales Line
Discount Price Table to determine the right Sales Line Discount.

This field is only applicable if Line Discount Date Handling has been set to Setup Date.

SKIP CAMPAIGN UNIT PRICES

The Price Search of TRIMIT will usually first search if there are special Campaign Sales Prices available.
For specific Order Types, you can determine, that the Campaign Prices are not applicable; in that case you
need to enter a checkmark in this field.

PURCHASE PRICE SEARCH DIMENSION

In this field, you can select a Dimension for which the search of a Purchase Price should start with.

l.e.: If you select the Dimension COLLECTION, it presumes that you will set up Purchase Prices per
Dimension COLLECTION, and that you want the price search to take into account the Purchase Prices that
have been entered for the Dimension COLLECTION based on the Dimension COLLECTION of a Purchase Line.
This field will overrule the corresponding Parameter in the General Ledger Setup.
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SALES HEADER

Also in the header of the Sales Documents (Quote, Order, Blanket Order, Sales Invoice, Sales Credit Memo,
Summary Sales Order and Intercompany Sales Order), FastTab Misc. Parameters, you are able to set
several fields specifically for this Sales Document that will influence the Sales Prices and Discounts.

0100010 - The Fashion Store UK

Process Release  Posting  Prepare  Order  RequestApproval  Print/Send  Navigate More options o

RETAIL v DOMESTIC

Customer Disc. Group RETAIL v

2
g
B
o
5
9 EEIEKS

Sales Channel v

NOTE
The fields on the Misc. Parameters might differ from the picture above which is from a Sales Order. This depends on
the Document Type.

DESCRIPTION OF THE FIELDS:

CUSTOMER PRICE GROUP

Changing this field — which will be filled based on the Customer - will overrule the Customer Price Group
that might have been entered in the Customer.

If you would change this field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will automatically recalculate the Sales Prices based on the changed Customer Price Group and
its Price Group Parameters.

CUSTOMER DISC. GROUP

Changing this field — which will be filled based on the Customer - will overrule the Customer Discount
Group that might have been entered in the Customer.

If you would change this field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will show a message, and after confirming this message with Yes will recalculate the Line
Discounts.

You have changed Customer Disc. Group of the Sales Header. Do
you also want to update Customer Disc. Group of the 5ales Line?
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UNIT PRICE DATE HANDLING

You are able to overrule the Unit Price Date Handling that might have come from the Order Type or the
Customer Price Group of the Sales Order.

If you would change the field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will recalculate the Sales Prices.

You can choose the following five options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Price.

Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-
/Ending Date of the Sales Price.

Setup Date The field Unit Price Date of the Sales Header will be compared with the

Starting-/Ending Date of the Sales Price. This can be set via the Unit Price
Date in the Order Type as well.

Ready for Invoicing Date | The WORKDATE will be compared with the Starting-/Ending Date of the Sales
Price.

By Price Group The content of the field Unit Price Date Handling in the Price Group
Parameters of the Customer Price Group of the Sales Header will determine
the Unit Price Date Handling.

UNIT PRICE DATE

This is the actual Date that will be compared with the Starting Date and Ending Date of the Sales Price
Table to determine the right Sales Price.

This field is only applicable if Unit Price Date Handling has been set to Setup Date.

If you would change the field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will recalculate the Sales Prices.

LINE DISCOUNT DATE HANDLING

You are able to overrule the Line Discount Date Handling that might have come from the Order Type or
the Customer Price Group of the Sales Order.

If you would change the field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will recalculate the Line Discounts.

You can choose the following five options:

Order Date The Order Date of the Sales Header will be compared with the Starting-
/Ending Date of the Sales Line Discounts.

Shipment Date The Shipment Date of the Sales Line will be compared with the Starting-
/Ending Date of the Sales Line Discounts.
Setup Date The field Unit Price Date of the Sales Header will be compared with the

Starting-/Ending Date of the Sales Line Discounts. This can be set via the Line
Discount Date in the Order Type as well.

Ready for Invoicing Date | The WORKDATE will be compared with the Starting-/Ending Date of the Sales
Line Discounts.

By Price Group The content of the field Line Discount Date Handling in the Price Group
Parameters of the Customer Price Group of the Sales Header will determine
the Unit Price Date Handling.
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LINE DISCOUNT DATE

This is the actual Date that will be compared with the Starting Date and Ending Date of the Sales Line
Discount Price Table to determine the right Sales Line Discount.

This field is only applicable if Line Discount Date Handling has been set to Setup Date.

If you would change the field after you already entered some Matrix- or Item Lines in the Sales Document,
the system will recalculate the Line Discounts.
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SALES PRICES

Via the Cards and Lists of Master, Item, Customer, Customer Price Group and Price Group Parameters, you
can enter the Sales Prices Table:

Master Card I(f\:l + il
2000 - QOlivia Trousers

New Process Reports Actions Related Reports Fewer options

K] Master Data v [ Statistics & Comments @ portal [ 12 Sales Receivables v ] BS Purchases = Warehouse

[IE] Sales Prices ]
No. 2000
G2l VarDim Adjustment Sales Prices
No. System MMMMAABB pes
N
Item Card \ V2 J + iy

20002036 - Olivia Trousers

Process Item Prices & Discounts Request Approval Actions Related Fewer options

[@ Set Special Prices ] E® Set Special Discounts B Special Prices & Discounts Overview @ Purchase Prices k@ Purcha

Customer Card

2000 - The Fashion Store UK

Process New Document Approve Request Approval Prices & Discounts Mavigate Customer

Prices H@ Line Discounts % Prices & Discounts Overview

Customer Price Groups " Saved l = 7
£ Search -+ New B Edit List [i] Delete [#8=] Price Group Parameters | =] Sales Prices |--- Y =
Allow Price
Allow Inveoice Includes VAT Bus. Posting Gr.

Code T Description v Line Disc. Disc. VAT (Price)
— |B2C_CAMP :  campaign Prices for B2C Webshop DOMESTIC

Price Group Parameters

Customer Price Group - RETAIL

More options

General
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Sales Prices O Search  + New  BEEditlist  [i] Delete [ Dimension Prices [ Search Table Lines [l Formula Lines [ Open in Excel More aptions Y

2020

ode Filter Sta ate Filter

DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC

65,00 SIZE_EU[GO] ST00014
DKK 550.00 ] SIZE_EU[GO] ST00012
EUR 100.00 ] SIZE_EU[GO] ST00013
NOK 590.00 ] SIZE_EU[GO] ST00015
SEK 650,00 ] SIZE_EU[GO] ST00016
usp 105,00 ] SIZE_EU[GO] ST00017

34,00 ] SIZE_EU[GO] ST00018

RETAIL 2020 PCS
RETAIL 2020 PCS
RETAIL 2020 PCS
RETAIL 2020 PCS
RETAIL 2020 PCS
RETAIL 2020 PCS
All Customers. 2020 PCS

2%
a@o@@@ '

oo oo ooao 23

DESCRIPTION OF THE FIELDS IN THE HEADER:

SALES TYPE FILTER
This Filter will determine the Lines that will be shown based on the Sales Type of the Lines.
None will show all the Lines, regardless the Sales Type

SALES CODE FILTER

This Filter will determine the Lines that will be shown, based on the Sales Code of the Lines.

You can only enter a Sales Code Filter if the Sales Type Filter has been set to Customer, Customer Price
Group or Campaign.

RELATION ITEM/MASTER FILTER

This Filter will determine the Lines that will be shown, based on the content of the field Item No. and the
field Master Item (Yes/No) that is related to that Item No.

You can choose between the following four options:

Iltem The Lines refer to Sales Prices for individual Items — therefore the number in the column
Item No. will be Item Nos. with Master Item is No.

Master The Lines refer to Sales Prices for Masters — therefore the number in the column Item No.
will be actually Master Nos. (Item Nos. with Master Item is Yes.)

None The Lines can refer to Sales Prices for Items and/or Masters.

NOTE

If you open the Sales Prices via the Customer or via the Customer Price Group you need to make sure, that you select
the right Relation Item/Master Filter. The default in these two cases is ltem.

Based on the Relation Item/Master Filter the content of the column Item No. will be evaluated differently.

ITEM/MASTER NO. FILTER

This Filter will determine the Lines that will be shown, based on the Item No. of the Lines and the Relation
Item/Master Filter.

If this field will be a Master, the Relation Item/Master Filter will automatically be changed in to Master.

If this field will be an Item, the Relation Item/Master Filter will automatically be changed in to /tem.
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STARTING DATE FILTER
This Filter will determine the Lines that will be shown, based on the Starting Date of the Lines.

CURRENCY CODE FILTER
This Filter will determine the Lines that will be shown, based on the Currency of the Lines.

DESCRIPTION OF THE FIELDS IN THE LINES:

NOTE

If the Sales Prices are opened via the Master List/Card the field trm Master Item in the Sales Prices will be set to Yes.
This Sales Price will then be visible for Relation Iltem/Master Filter Master and None and the content of the Item No.
will be checked in the Master Table.

If the Sales Prices are opened via the Item List/Card the field trm Master Item in the Sales Prices will be set to No. This
Sales Price will then be visible for Relation Item/Master Filter /tem and None and the content of the Item No. will be
checked in the Item Table.

If the Sales Prices are opened via the Customer List/Card, the Customer Price Group or the Price Group Parameters,
the field trm Master Item in the Sales Prices will be filled automatically based on the content of the field Item No.
which will be checked in the Item Table.

SALES TYPE
The Sales Type defines for whom this Sales Price will apply.
You can choose between the following four options:

Customer Will be compared with the Sell-to Customer, Bill-to Customer, Company Group
and Chain of a Sales Document

Customer Price Group | Will be compared with the Customer Price Group of a Sales Document which
originally comes from the Sell-to Customer of the Sales Document

All Customers Applicable for all customer

Campaign This Standard Business Central option will be ignored and has been replaced by
the TRIMIT Campaign functionality as described in the FastTab Campaign Setup.

SALES CODE

The Sales Code specifies the Sales Type.

If the Sales Type is Customer, the Sales Code must be a Customer Number. But it will be interpreted as the
Sell-to Customer, Bill-to Customer, Company Group and Chain.

If the Sales Type is Customer Price Group, the Sales Code must be a Customer Price Group

If the Sales Type is Campaign, the Sales Code must be a Campaign.

If the Sales Type is All Customers, you cannot select a Sales Code.

ITEM NO.

The content of the field Item No. in the Lines depends on the Relation Item/Master Filter.

If Relation Item/Master Filter = Master the content of the Item No. needs to be Master Nos.

If Relation Item/Master Filter = /tem the content of the Item No. needs to be Item Nos.

If Relation Item/Master Filter = None the content of the Item No. can be Master Nos. or Item Nos.
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Minimum Quantity will be compared with the Quantity of an individual Iltem Sales Line.

DIMENSION PRICES

By clicking on the number in this column, you are able to enter different Sales Prices for specific

Dimensions and Dimension Values. You can also click on Dimension Prices.

Selas Type T SslesCode?  lemNo W a ;
Customer Price Group B2C.CAMP 2200 PCS 0
Customer Price Group BIC.CAMP 2200 rCS 0 DKK
Customer Price Group B2C.CAMP 2200 pCS 0 EUR
Customer Price Group B2C.CAMP 2200 pCcS 0 NOK
Customer Price Group BIC.CAMP 2200 rCS 0 sEK
Customer Price Group B2C.CAMP 2200 PCS 0 usD
> Customer Price Group | RETAIL 2200 oS 0
Customer Price Group RETAIL 2200 PCS 0 DKK
Customer Price Group RETALL 2200 PCS 0 EUR
Customer Price Group RETAL 2200 pCs 0 NOK
Customer Price Group RETAL 2200 PCS 0 sEK

€ ltem 2200 + Saved =
Sales Prices O search -+ New [ Edit List li] Delete [# Search Table Lines & Formula Lines £ Open in Excel More options Y =
General
Sales Type Filter None v item/Master No. Filter 2200
Sales Code Filter Starting Date Filter
Relation Item/Master Filter None v Currency Code Filter

Unit Price
5520
460,00
87.20
503,20
552.00
91,20
59,00
575.00
109,00
629,00
690,00

Ending Date

3
f

Default DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC
DOMESTIC

Default
Default
Default
0 Default
0 Default
0 Default
Default
Default

[ <BE<BR<RE<RE<HN<NN<RN-<MN<M<]

Default

You can enter a (financial) Dimension for which a special Sales Price (based on the current Sales Price Line)

will apply. The Dimension Prices are a specification of a specific record in the Sales Price Table.
l.e. The RETAIL Sales Price in Currency Code “ for 2200 can be different for the Dimension COLLECTION. So
you can enter the different collection-related Sale Prices via Dimension Prices.

= Dimension Sales Price
2 Search  + New B Edit List il Delete
Dimension
Value 1 Description
COLLECTION 55-CY Spring/Summ...
— COLLECTION FW-CY Fall/Winter C...

E} Search Table Lines

" Sav

m
[=§

O

N

Formula Lines --- Y

69,00
72,50

Default
Default

The Currency Code can not be changed; it comes from the original record in the Sales Price Table.

If you enter a Search Expression (with Search Table Lines) or Formula, this will overrule the Search

Expression and Formula in the Sales Price Table.

STARTING-/ENDING DATE

Keep in mind that they can be checked with the Order Date, Shipment Date, Setup Date based on the Unit

Price Date Handling of the Sales Order.

SEARCH EXPRESSION

In the Search Expression you can select the VarDim Types that are connected to the Master in the VarDim

Master and that have a VarDim Type Replacement in Item No. filled:

The VarDim Types that are usually used in the Item Nos. that are related to the Master.

It is used for the Sales Prices with Relation Item/Master Filter = Master where different prices are

applicable for i.e. colors and/or sizes.

REV. 11-10-2021

© TRIMIT A/S

PAGE 45 OF 105



G TRIMIT

TRIMIT SALES PRICES AND DISCOUNTS 21.1

You can also choose them by clicking Look up value (Alt+Down Arrow) in the field Search Expression by
entering checkmarks in Choose VarDim Type:

Edit - Auto generate Formulas 7 X
O Search -+ New B Edit List [i Delete A Open in Excel =
Choose
VarDim Choose VarDim
Type Grouping Type No VarDim Type Name Variant Table
COLOR_1 Garment/Fabric Colors 10
- SIZE_EU European Sizes 36 - 60 21

Or by entering the VarDim Types manually — separated by a comma: COLOR_1,SIZE_EU

After the Search Expression has been filled you can enter the Sales Prices for individual values (like color
and/or sizes) by clicking Search Table Lines.

Itern 2000

Sales Prices

O Search -+ New B Edit List [i] Delete 2, Dimension Prices [ [E# Search Table Lines Formula Lines  E8 Ope

EXAMPLE — SEARCH EXPRESSION AND SEARCH TABLE LINES FOR SALES PRICES
In that case the Search Table Lines might look like as follows where you can enter a Unit Price for every
COLOR_1 and SIZE_EU value of the Master:

Edit - Search Table Lines

-+ New

Not
Inac... Valid COLOR_11

20
20
20
20
20
20
20
25
25
25
25
25
25

O Search % Edit List

v X
[i Delete ¥ Maintain 8 Open in Excel More options —
Garment/Fabric Colors SIZE_EU 1 European Sizes 36 - 60 Unit Price
Royal Blue 36 36 37,0
Royal Blue 38 38 37,0
Royal Blue 40 40 39,0
Royal Blue 42 42 39,0
Royal Blue 44 44 41,0
Royal Blue 46 46 41,0
Royal Blue 48 48 43,0
Navy 36 36 37,0
Navy 38 38 37,0
Navy 40 40 39,0
Navy 42 42 39,0
Navy 44 44 41,0
Navy 46 46 41,0
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EXAMPLE — SEARCH EXPRESSION WITH GROUPING 0 — 9 AND SEARCH TABLE LINES FOR SALES
PRICES

Because this list might be very long, you can also make use of Groupings from the values in a VarDim Type
(so called Price Breaks): in the Search Expression you can make use of the Grouping 0 — Grouping 9 of the
values within a VarDim Type: i.e. SIZE_C[GO] means that you only need to enter Sales Prices (in the Search
Table Lines) per defined Grouping 0 value of the VarDim Type SIZE_C.

l.e. In the VarDim Type SIZE_C we have defined 2 Groupings:

VarDim Variant Option No. SIZE_ C-20 | * v +New ErEditlist - ®© 7 X

Value Short Hex No Attribute

T Descripti... Descripti.. Code Image Picture Value v l Grouping 0 Grouping 1 Grouping 3 ]
- 01 XS X5 + XS-M 1 |

02 S S + X5-M 1

03 M M + X5-M 2

04 L L + L-XXL 2

05 XL XL + L-XXL 3

06 XXL XXL + L-XXL 3

07 3XL 3XL + 3XL-5XL 4

08 4XL 4XL + 3XL-5XL 4

09 5XL 5XL + 3XL-5XL 5

AA XS-1 /1221 AA +

If you select a VarDim Type for the Search Expression via the Look up value, you can choose the Grouping
[GO] — [G9] in the Choose VarDim Grouping column.

Edit - Auto generate Formulas

-+ New

O Search

Choose
VarDim
Type

0
>

% Edit List

Choose VarDim
Grouping

[l Delete @A Open in Excel

Type No VarDim Type Name

COLOR_1 Garment/Fabric Colors

v|sIZE C

Casual Sizes XS - 5XL

Ve

X

Variant Table

10
20

REV. 11-10-2021

© TRIMIT A/S

PAGE 47 OF 105




& TRIMIT TRIMIT SALES PRICES AND DISCOUNTS 21.1

If the Search Expression = SIZE_C[GO] in the Sales Price Line, the Search Table Lines will look as follows:

Edit - Search Table Lines s X
O Search -+ New E# Edit List [i Delete  £2 Maintain B8 Open in Excel More options =
Inactive Not Valid Casual Sizes XS - 5XL Unit Price

- J 3XL-5XL 35,99
J L-XXL 35,99

O XS-M 35,99

NOTE
Be aware that the SIZE_C values based on Grouping 1 —9, will be shown in alphabetical order !!

If the Search Expression = SIZE_C[G1] in the Sales Price Line, the Search Table Lines will look as follows:

Edit - Search Table Lines 7 X
O Search = New B Edit List [i Delete %% Maintain @8 Open in Excel More options =
Inactive Not Valid SIZECT Casual Sizes X5 - 5XL Unit Price
- O 1 35,99
O 2 35,99
O 3 35,99
O 4 35,99

SEARCH TABLE

This is the Code for the Search Table that has been created based on your Search Expression:

l.e. if you have Search Expression COLOR_1,SIZE_EU the Search Table will look like:

(In the field press Alt+Down Arrow and click Select from full list to open the Search Table List; now click
Edit)

=]
Select - Search Table Header List = © ~ 4 New 2 EditList E]
[i Delete
Formula Type ¥ v Table ID 1
Purchase Line ST00105 N
[& View
Purchase Line ST00106
> Salesline : sTooio7 " Openiin Excel
Sales Line ST00108 More options
Sales Line ST00109
~ Show as menu
Sales Line $T00110
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Column 2 (Code) VarDim Type

Table Relation Column 2

Column 5

Column 5 (Code) Name
Column 5 (Code) VarDim Type

Table Relation Column 5

N
Search Table Header (&) + 0| +/Saved o
N
Actions  Related
General
Table ID ST00107 Method, Direction and Result Type
Formula Type - Search Code v
Description Search Direction Equal to v
Allow Blank Value @ Date Management
Show Date : )
Formula Calculation Result v
Direct Search Filter Date
Table Relation Direct Search Transaction Empty Search
Return Field Direct Search Reaction No Value Returned Use Default Value from Search Header v
eturn Field Direct Searc!
Soarch Method Di Somrch Find Fi Reaction No Operation Value Returned Return with Zero v
earch Method Direct Seard ind First v
Value (Code) No Value Returned
Value (Decimal) No Value Returned 0,00
Column Decimal Figures
Column 1 (Decimal) Name Column 3 (Decimal) Name
Column 2 (Decimal) Name
Column Code
Number of Columns (Code) v Column 3
Column 1 Column 3 (Code) Name
Column 1 (Code) Name Column 3 (Code) VarDim Type
Column 1 (Code) VarDim Type ~ Table Relation Column 3
Table Relation Column 1 Column 4
Column 2 Column 4 (Code) Name
Column 2 (Code) Name Column 4 (Code) VarDim Type
~ Table Relation Column 4

Results Decimal Figures

Result 1 (Decimal) Name

Result 2 (Decimal) Name
Result 3 (Decimal) Name
Result 4 (Decimal) Name
Result 5 (Decimal) Name
Result 6 (Decimal) Name
Result 7 (Decimal) Name
Result 8 (Decimal) Name
Result 9 (Decimal) Name

Result 10 (Decimal) Name

Result 11 (Decimal) Name
Result 12 (Decimal) Name
Result 13 (Decimal) Name
Result 14 (Decimal) Name
Result 15 (Decimal) Name
Result 16 (Decimal) Name
Result 17 (Decimal) Name
Result 18 (Decimal) Name
Result 19 (Decimal) Name

Result 20 (Decimal) Name
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Results Code

Result 1 Result 5 Result 9

Result 10

The Formula Type is set to Sales Line because it effect the prices on a Sale Line.

The Search Code and Search Direction Equal to refers to Column 1 and Column 2 on the FastTab Column
Code: with the value of COLOR 1 and the value of SIZE_EU the right price will be searched for.

Result 1 (Decimal) Name Unit Price means that the result of the search will be a decimal figure and will be
called Unit Price as we can also see in the figure of the previous pages.

This Search Table has been created by the system automatically based on entered Search Expression.

USE SEARCH TABLE RESULT

This field determines which value of the Search Table Lines will be used as the result of the search.

As we can see in the previous picture you can have up to 20 Results Decimal Figures and up to 10 Result
Codes.

For the Sales Prices however you can only choose for Default, and Decimal Figure 1 — 20.

This Use Search Table Result will by default be filled with Default: Decimal Figure 1.

FORMULA

If you are not able to use the Search Expressions but need more mathematical possibilities to calculate the
right Sales Price or the prices depending on VarDim Types that are used in VarDim Orders but are not part
of the Items Nos., you can also use a Formula with Formula Type Sales Line.

Therefore, you first need to create a Formula Header and fill it in the field Formula.

After that you can click on Formula Lines.

NOTE
More information regarding creating Formulas can be found in the White Paper — TRIMIT Formulas.
For the Sales Prices, the Type of the Formula needs to be Sales Line
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EXAMPLE — FORMULAS TO DETERMINE SALES PRICES
l.e. for our Master 5200 Sofa Persephone we have entered Formula 5200 SALESPRICE to determine the
Sales Prices:

Item 32 ork Date: € / Saved [ -
Sales Prices P Search + Mew  EREditlist  [if Delete [, Dimension Prices [ Search Table Lines | Fal Formula Lines | 8 Open in Excel More options Y =
General

Sales Type Filter None v Item/Master No. Filter

Sales Code Filter

Relation Item/Master Filte: None v

imension  Star..  Endi.. S ear . .
ales Type Sales Code tem No. T Code Init Price Prices  Date Date  Expression bl able Result  Formula 4
—* All Custom... 5200 PCS 0 usp 0,00 0 Default
All Custom... 5200 PCS 0 SEK 0,00 0 Default 5200_SALESPRICE
All Custom... 5200 PCS 0 NOK 0,00 Default 5200_SALESPRICE
All Custom.... 5200 PCS 0 GBP 0,00 0 Default 5200_SALESPRICE
All Custom... 5200 PCS 0 EUR 0,00 0 Default 5200_SALESPRICE

The Sales Price for All Customers of the Sofa depends on the Number of Seats (VarDim Type SOFA_FRAME)
and the Exterior Material (VarDim Type SOFA_MAT):

Edit - Formula Header - Sales Line - 5200_SALESPRICE X

Manage More options

General

Formula Type Sales Line v Description Sales Prices for Sofa Persephone 5200

Formula No 5200_SALESPRICE

Formula Lines Manage  Functiens ewer options 2
[# Search Table Lines | B Testlines & Comment 3

nactive Action in Formula Table 1D Use Seareh Tsbie Result fesut Candition Stop Canditc stop with

Defayl

5 . - Re
m} [Sesl:h 5200_SALESPRICE ] [ Decimal Figure 7 l S \_| BOFA_MAT SL_PRICE Result -
o Default Prices In EORCOSD DRK, NOK, SEK Result
] c Default CE/0.8 SL_PRICE (SL_CUR="EUR") Result
] C Default SL_PRICE (SL_CUR="USD") Result
1 C Default SL_PRICE/Qd2 SL_PRICE (SL_CUR="DKK") Result
1 C. Default SL_PRIGE/O.11 SL_PRICE (SL_CUR="NOK") Result
] Calculation sLpficE/0 RCE (5LCUR="$EK") Result
Edit - Sales Price Table for Sofa Persephgiie 5200 A X
O Search  + New BB Edit List 2 Maintain @8 Open in Excel Actions  Fewer options =
Inacti T ofa Fra Irs Sofa Box Exterior Matenial Retail Price DKK Retail Price EUR Retail Price GBF Retail Price NOK Retail Price SEK Retail Price USD
O : 52001 Persephone 1 Seater 55 Leather 6.490,0 9490 7490 7.090,0 7.490,0 1.493,0 3750
O 52001 Persephone 1 Seater 88 Fabric 4.990,0 7490 599,0 5.490,0 5.990,0 1.199,0 300,0
(= 52002 Persephone 2 Seater 55 Leather 8.890,0 1.249,0 999,0 9.490,0 9.990,0 1.899,0 500,0
O 52002 Persephone 2 Seater 88 Fabric 6.990,0 999,0 799.0 74900 7.990.0 1.599,0 4000
[ i 52003 Persephone 3 Seater 55 Leather 10.890,0 1.499,0 1.199,0 11.490,0 11.990,0 23990 625,0
O 52003 Persephone 3 Seater 88 Fabric 8.900,0 1.249.0 9990 9.490,0 9.990.0 1.999,0 5000

The Search Table Lines can be seen and filled via Functions/Search Table Lines or by pressing Ctrl+F11,
when standing on the Formula Line.

NOTE
More details of how to setup the Formulas and Search Tables can be found in the White Paper — TRIMIT Formulas
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The Formula 5200 RETAILPRICE for the Retail Prices looks as follows:

TRIMIT SALES PRICES AND DISCOUNTS 21.1

Vork Date: 6-9

Sales Prices earch =+ New [P Edit List il Delete [ Dimension Prices [ Search Table Lines [l Formula Lines B Open in Excel More options
General

Sales Type Filter None v tem/Master No. Filter

Sales Code Filter Starting Date Filter

Relation ltem/Master Filter None v Currency Code Filter

"

 Saved [

N

<
]

Unit Price
- CustomerPrice.. | RETAL 5200 PCs 0 DKK 000 0 Defauit
Customer Price .. RETAIL 5200 pCS 0 EUR 000 0 Default 5200_RETAILPRICE
Customer Price .. RETAIL 5200 PCS 0 Gep 000 0 Default 5200_RETAILPRICE
Customer Price .. RETAIL 5200 PCS 0 NOK 0,00 0 Default 5200_RETAILPRICE
Edit - Formula Header - Sales Line - 5200_RETAILPRICE 2 X
Manage More options (0]
General
Formula Type Sales Line ~ Description Retail Prices for Sofa Persephone 5200
Formula No. 5200_RETAILPRICE
Formula Lines Manage  Functions  Fewer options A
 Search Table Lines | EhTestlines G Comment 58
Inactive a D Use S t Result ith oK
E =] Search 00_SALESPRICE J[oecimat Figure 1 SOFA_FRAME SOFA_MAT SLPRICE Result
(8] Search 5200_SALESPRICE Decimal Figure 2 SOFA_FRAME SOFA_MAT SL_PRICE Result
=] Search 5200_SALESPRICE Decimal Figure 3 OFA_FRAME SOFA_MAT SL_PRICE Result
=] Search 5200_SALESPRICE Decimal Figure 4 _FRAME SOFA_MAT SLPRICE Result
[m] Search 5200_SALESPRICE Decimal Figure 5 ME SOFA_MAT SLPRICE Result
=] Search 5200_SALESPRICE Decimal Figure 6 SOFA_FRANE SOFA_MAT SL_PRICE SLCUR="USD" Result
Ed|t - Sales Price Table for Sofa Persephone 5200 A X
O Search + New  EREditlist [l Delete %7 Maintain K8 Open in Excel Actions  Fewer optio =
Box Exterior
Inacti Sofa Type 1 Sofa Frame Parts Material 1 Sofa Box Exterior Material Retail Price EUR  Retail Price GBP  Retail Price NOK Retail Price SEK  Retail Price USD Sales Price GBP
- 0 52001 Persephone 1 Seater 55 Leather 6.490,0 949.0 7490 7.0900 74900 1.499,0 3750
] 52001 Persephone 1 Seater 88 Fabric 4.990,0 7490 5390 54900 59900 1.199,0 3000
[m] 52002 Persephone 2 Seater 55 Leather 8.990,0 1.249,0 9990 24900 29900 1.999,0 500,0
[m] 52002 Persephone 2 Seater 88 Fabric 6.990,0 9990 7990 7.4900 7.9900 1.599,0 4000
[m] 52003 Persephone 3 Seater 55 Leather 10.990,0 1.499,0 1.199,0 114900 11.920,0 23990 6250
[m] 52003 Persephone 3 Seater 88 Fabric 8.900,0 1.249,0 9290 24900 99900 1.999,0 500,0

So, we can use the same Search Table (Table ID) for different Sales Prices by using several Decimal Figures

(Use Search Table Result).

From the Search Table Lines, you can go to the details of the Search Table Header of 5200 SALESPRICE via

click Actions, Search Table Lines, Search Table Header.

Edit - Sales Price Table for Sofa Persephone 5200

L Search  + New B Edit List il Delete T Maintain 3 Open in Excel Actions Fewer options

| 55 Search Table Lines |
| Search Table Header Percephone 1 Seater

55 Leather

e Maintain Persephone 1 Seater 88 Fabric
(] 52002 Persephone 2 Seater 55 Leather

O 52002 Persephone 2 Seater 88 Fabric
] 52003 Persephone 3 Seater 55 Leather

] 52003 Persephone 3 Seater 88 Fabric

6.490,0
4.990,0
§.990,0
6.990.0
10.990,0
8.900,0
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TRIMIT SALES PRICES AND DISCOUNTS 21.1

The details of this Search Table Header 5200 _SALESPRICE looks like:

I

Search Table Header | Work Date: 6-9-2020 ‘\ /‘ + i " Saved g
Actions  Related
General
Table ID 5200_SALESPRICE Methed, Direction and Result Type
Formula Type Sales Line ~ Search Code M
Description Sales Price Table for Sofa Persephone 5200 Search Direction Equal to M
Allow Blank Value @ Date Management

Show Date (:
Formula Calculation Result v

Filter Dat:
Direct Search ferbate =
Table Relation Direct Search Transaction Empty Search

Reaction No Value Returned Return with Zero v
Return Field Direct Search

Reaction No Operation Value Returned Return with Zero ~
Search Method Direct Search Find First v

Value (Code) No Value Returned

Value (Decimal) No Value Returned 0,00

Column Code

Number of Columns (Code)
Column1

Column 1 (Code) Name
Column 1 (Code) VarDim Type
Table Relation Column 1
Column 2

Column 2 (Code) Name
Column 2 (Code) VarDim Type

Table Relation Column 2

Two Columns v

Sofa Type

SOFA_FRAME v

Box Exterior Material

SOFA_MAT v

Column 3

Column 3 (Code) Name
Column 3 (Code) VarDim Type
Table Relation Column 3
Column 4

Column 4 (Code) Name
Column 4 (Code) VarDim Type
Table Relation Column 4
Column 5

Column 5 (Code) Name
Column 5 (Code) VarDim Type

Table Relation Column 5

Results Decimal Figures

Result 1 (Decimal) Name
Result 2 (Decimal) Name
Result 3 (Decimal) Name
Result 4 (Decimal) Name
Result 5 (Decimal) Name
Result 6 (Decimal) Name
Result 7 (Decimal) Name
Result 8 (Decimal) Name
Result 9 (Decimal) Name

Result 10 (Decimal) Name

Retail Price DKK

Retail Price EUR

Retail Price GBP

Retail Price NOK

Retail Price SEK

Retail Price USD

\| Sales Price GBP /

Result 11 (Decimal) Name
Result 12 (Decimal) Name
Result 13 (Decimal) Name
Result 14 (Decimal) Name
Result 15 (Decimal) Name
Result 16 (Decimal) Name
Result 17 (Decimal) Name
Result 18 (Decimal) Name
Result 19 (Decimal) Name

Result 20 (Decimal) Name
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The following fields can be added as well to the Sales Price Lines:

ALLOW INVOICE DISC.
This field specifies whether the ordinary Invoice Discount calculation will apply to this specific Sales Price.

ALLOW LINE DISC.

If no checkmark is entered in this field, no Line Discounts will be calculated in a Sales Line for this specific
Sales Price.

If the Customer has a checkmark in the Allow Line Disc. and this field has a checkmark as well, a Sales Line
Discount will be calculated.

If the Customer has a checkmark in the Allow Line Disc. field and this field has NO checkmark, Sales Line
Discount will NOT be calculated.

If the Customer has NO checkmark in the Allow Line Disc. field, Sales Line Discount will NOT be calculated,
no matter what the value of this field might be.

BONUS ADJUSTMENT

You can enter an Amount/Percentage between 0 and 100, for adjusting the Bonus on a Sales Line if this
specific Sales Price will apply.

How this Bonus Adjustment Amount/Percentage should be handled is determined by the field Adjust
Bonus in the corresponding Price Group Parameters of the Sales Price.

COMMISSION SALESPERSON ADJUSTMENT

You can enter an Amount/Percentage between 0 and 100, for adjusting the Commission of the Salesperson
on a Sales Line if this specific Sales Price will apply.

How this Commission Salesperson Adjustment Amount/Percentage should be handled is determined by
the field Adjust Commission Salesperson in the corresponding Price Group Parameters of the Sales Price.

COMMISSION SALESPERSON 2 ADJUSTMENT

You can enter an Amount/Percentage between 0 and 100, for adjusting the Commission of the Salesperson
2 on a Sales Line if this specific Sales Price will apply.

How this Commission Salesperson 2 Adjustment Amount/Percentage should be handled is determined by

the field Adjust Commission Salesperson 2 in the corresponding Price Group Parameters of the Sales Price.

COMMISSION SALESPERSON 3 ADJUSTMENT

You can enter an Amount/Percentage between 0 and 100, for adjusting the Commission of the Salesperson
3 on a Sales Line if this specific Sales Price will apply.

How this Commission Salesperson 3 Adjustment Amount/Percentage should be handled is determined by
the field Adjust Commission Salesperson 3 in the corresponding Price Group Parameters of the Sales Price.

DESCRIPTION
Description will by default be filled with the Description of the Master/ltem.

LINE DISCOUNT ADJUSTMENT
You can enter an Amount/Percentage between 0 and 100, for adjusting the Line Discount on a Sales Line if
this specific Sales Price will apply.
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How this Line Discount Adjustment Amount/Percentage should be handled is determined by the field
Adjust Line Discount in the corresponding Price Group Parameters of the Sales Price.

NOTE
Fields not described have the same function as in standard Business Central
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VARDIM ADJUSTMENT SALES PRICES

As we have seen, with Sales Prices, you can enter the (basic) Sales Prices for the Master/Items.

With the VarDim Adjustment Sales Prices you are able to enter adjustments to these (basic) Sales Prices
for the Master/Items based on the VarDim Types and Values that usually will be chosen in the VarDim
Order.

Via the Cards/Lists of Master and Item and via the VarDim Type List, you can enter the VarDim Adjustment
Sales Prices:

Master Card ':f:‘ } il
3100 - Dining Table Artemis
New Process Reports Actions ~ Related  Reports Fewer options
K| Master Data ¥ Statistics ~ 3 Comments ~ & Portal ~ 12 Sales Receivables ES Purchases = Warehouse

=] Sales Prices
No. 3100 - Ty v
& VarDim Adjustment Sales Prices

Nn Swetem MMMBAARRCC AV Gr
Item Card ‘( ).‘ t fi]
3100002422 - Dining Table Artemis
. ) . . (=] Set Special Prices
Process  Item  Special Sales...es & Discounts  Request Approval Actions  Related Fewer options

[‘E VarDim Adjustment Sales Prices ]
€9 History ~ [tem 3 Availability ~ g8 purchases Special Purcha...s 8 Discounts ~~ 1k Sales

@ Set Special Discounts

it
B Special Prices & Discounts Overview
My Company Finance Sales Purchase Product Design Logistics Production Portals Posted Documents =
VarDim Types:  All -~ O seat x + New il Delete B EditList [ Variant Table / Assortment Kl Open in Excel Actions~  Related ~  Fewer options Y =
Dimensi.. [& VarDim Type >
Type No. T VarDim Variant  VarDim Type Name 2 Limited usage VarDim Attribute Name
B3R Translations >
Variant S_PILLOW 94 Seat Pillow Type No VarDim Master (D Details il Attachments (0)
[ picture >
Variant SEAT_BACK 51 Seat/Back No VarDim Master TRIMIT_COLOR
2 i Variant Options
VarDim Validat > P
Variant SEAT_COL 61 Seat Color No VarDim Master  TRIMIT_COLOR @ farbim ¥eeation
Variant SEAT COVER 52  Seat No VarDim Master [l!é Sales Receivables >] VarD\m Adjustment Sales Prices l
[Variam : SEAT_MAT ] 60  Seat Material No VarDim Master " EN) Wor
Variant SEAT_SHAPE 55  Seat Shape No VarDim Master N 55 iz

You need to be aware that the VarDim Adjustment Sales Prices will only apply if:
- In the Master Card, the field VarDim Addition to Unit Price on the FastTab Prices & Sales is Yes.

Prices & Sales Show more
Price Calculation Commission / Bonus

Unit Price Calculation Method Price List v Item Commission Group v
VarDim Addition to Unit Price —Yes v Item Bonus Group v
Price/Profit Calculation Profit=Price-Cost v

Contribution Ratio Group ~

Profit % 0
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- Inthe VarDim Master, the field Search Unit Price Adjustment of the VarDim Type is Yes.

Sales Type Filter

Sales Code Filter

Edit - VarDim Master List - 3100 - Dining Table Artemis X
D Search -+ New EREditlist [ij Delete B Card [i Variant Table @ Copy @8 Open in Excel
v ¥

Variant COLOR_LAM Laminate Color Variant 1 [ No
Variant LEGS Legs Material Variant 2 N Yes

> Variant i SIZETD Size Dining Table Variant 3 No Yes

€ Master3100  Saved o
4O search + New  BREditlist (i Delete & FormulaLines  E Open in Excel More options Y = 0
General

item Type Filter
ltem/Master No. Filter 3100
tem/Master No. 1
Sales Type Sales Code T T Description Currency Code 1 /arDim Type jlue 1 Ending o
Customer Price . RETAIL 3100 LEGS 000 SPA_3100_LEGS
Customer Price . RETAIL 3100 DKK LEGS 000 SPA_3100_LEGS
Customer Price . RETAIL 3100 EUR LEGS 000 SPA_3100_LEGS
Customer Price . RETAIL 3100 NOK LEGS 000 SPA_3100_LEGS
Customer Price . RETAIL 3100 SEK LEGS 000 SPA_3100_LEGS
Customer Price . RETAIL 3100 usD LEGS 000 SPA_3100_LEGS
All Customers 3100 LEGS 24 200 [m]
All Customers 3100 LEGS 30 400 [m]
= Customer Price.. i RETAIL 3100 SIZE_TD 000 SPA_3100_SIZE_TD

Customer Price . RETAIL 3100 DKK SIZE_TD 000 SPA_3100_SIZE_TD
Customer Price . RETAIL 3100 EUR SIZE_TD 000 SPA_3100_SIZE_TD
Customer Price . RETAIL 3100 NOK SIZE_TD 000 SPA_3100_SIZE_TD
Customer Price . RETAIL 3100 SEK SIZE_TD 000 SPA_3100_SIZE_TD
Customer Pric RETAIL 3100 usD IZE TD 000 PA 3100 SIZF TD

None v VarDim Type No. Filter

Starting Date Filter [

Master ~ Currency Code Filter

Description of the Fields in the Header:

SALES TYPE FILTER
This Filter will determine the Lines that will be shown based on the Sales Type of the Lines.

None will show all the Lines, regardless the Sales Type

SALES CODE FILTER
This Filter will determine the Lines that will be shown, based on the Sales Code of the Lines.
You can only enter a Sales Code Filter if the Sales Type Filter has been set to Customer, Customer Price

Group or Campaign.

ITEM TYPE FILTER

This Filter will determine the Lines that will be shown, based on the content of the field Item/Master No.
and the field Master Item (Yes/No) that is related to that Item No.

You can choose between the following four options:

ltem The Lines refer to VarDim Adjustment Sales Prices for individual Items — therefore the
number in the column Item No. will be Item Nos. with Master Item is No.

Master The Lines refer to VarDim Adjustment Sales Prices for Masters — therefore the number in
the column Item No. will be actually Master Nos. (Item Nos. with Master Item is Yes.)

General The Lines will be applicable for every ltem/Master, so represent a general adjustment for
specific VarDim Types/Values.

None The Lines can refer to VarDim Adjustment Sales Prices for Items and/or Masters.
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ITEM/MASTER NO. FILTER
This Filter will determine the Lines that will be shown, based on the Item/Master No. of the Lines and the
Relation Item/Master Filter.

VARDIM TYPE NO. FILTER
This Filter will determine the Lines that will be shown, based on the VarDim Type of the Lines.

START DATE FILTER
This Filter will determine the Lines that will be shown, based on the Starting Date of the Lines.

CURRENCY CODE FILTER
This Filter will determine the Lines that will be shown, based on the Currency of the Lines.

DESCRIPTION OF THE FIELDS IN THE LINES:

NOTE

If the VarDim Adjustment Sales Prices are opened via the Master List/Card the field trm Master Item in the Sales
Prices will be set to Yes. This Sales Price will then be visible for Relation ltem/Master Filter Master and None and the
content of the Item/Master No. will be checked in the Master Table.

If the VarDim Adjustment Sales Prices are opened via the Item List/Card the field trm Master Item in the Sales Prices
will be set to No. This Sales Price will then be visible for Relation Item/Master Filter /tem and None and the content of
the Item/Master No. will be checked in the Item Table.

SALES TYPE
The Sales Type defines for whom this VarDim Adjustment Sales Price will apply.
You can choose between the following four options:

Customer Will be compared with the Sell-to Customer, Bill-to Customer, Company Group
and Chain of a Sales Document

Customer Price Group | Will be compared with the Customer Price Group of a Sales Document which
originally comes from the Sell-to Customer of the Sales Document

All Customers Applicable for all customer

Campaign This Standard Business Central option will be ignored and has been replaced by

the TRIMIT Campaign functionality as described in the FastTab Campaign Setup.

SALES CODE

The Sales Code specifies the Sales Type.

If the Sales Type is Customer, the Sales Code must be a Customer Number. But it will be interpreted as the
Sell-to Customer, Bill-to Customer, Company Group and Chain.

If the Sales Type is Customer Price Group, the Sales Code must be a Customer Price Group

If the Sales Type is Campaign, the Sales Code must be a Campaign.

If the Sales Type is All Customers, you cannot select a Sales Code.

ITEM/MASTER NO.
The content of the field Item/Master No. in the Lines depends on the Relation Item/Master Filter.
If Relation Item/Master Filter = Master the content of the Item No. needs to be Master Nos.

REV. 11-10-2021 © TRIMIT A/S PAGE 58 OF 105




& TRIMIT TRIMIT SALES PRICES AND DISCOUNTS 21.1

If Relation Item/Master Filter = /tem the content of the Item No. needs to be Item Nos.
If Relation Item/Master Filter = None the content of the Item No. can be Master Nos. or Item Nos.

VARDIM TYPE
You can choose a VarDim Type that is connected to the Master via the VarDim Master.

VALUE
You can enter a Value of the VarDim Type that is connected to the Master via the VarDim Master.

ADJUSTMENT AMOUNT SALES

In this field you can enter an Amount that needs to be added per VarDim Order Quantity to the basic Sales
Price that may have been found based on the Sales Prices.

This Amount is in the Currency Code of the VarDim Adjustment Sales Price.

ADJUSTMENT SALES IN %
Instead of a hard value via Adjustment Amount Sales you can also add a Percentage to the basic Sales Price
that may have been found based on the Sales Prices.

UNIT COST ADJUSTMENT AMOUNT

In this field you can enter an Amount that needs to be added per VarDim Order Quantity to the Unit Cost
of the Item.

This is an Amount in your Local Currency.

UNIT COST ADJUSTMENT IN %
Instead of a hard value via Unit Cost Adjustment Amount you can also add a Percentage to the Unit Cost of
the Item.

FORMULA

If you want to use a Formula to determine the Adjustment Amount Sales for a Value, you need to create a
Formula with Formula Type = VarDim Sales.

In that case you would fill the VarDim Type but not the Value because that would be handled in the
Formula.

NOTE
More information regarding creating Formulas can be found in the White Paper — TRIMIT Formulas.
For the Sales Prices, the Type of the Formula needs to be VarDim Sales
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EXAMPLE — FORMULA FOR VARDIM ADJUSTMENTS ON SALES PRICES

Master 3100 | Work Date: 6-3-2020 v Save 7o
VarDim Sales Prices O Search + New  BREditlist  [if Delete  FalFormulaLines B8 Open in Excel More options Y = ©
General
Sales Type Filter None v Start Date Filter
Sales Code Filter Currency Code Filter
Item No. Filter 3100 Relation Item/Master Filter Master v
Unit Cost  Price
Item/Master No, Currency Code Adjustment Adjustment  Includes
Sales Type t A 4 Descri... Value 1 Sales in % in% VAT Formula
— | Customer Price Group : RETAIL 3100 DKK 0,00 0,00 0,00 0,00
Customer Price Group RETAIL 3100 EUR 0,00 0,00 0,00 0,00
Edit - Formula Header - VarDim Sales - SPA_3100_LEGS 2 X
Manage More options 0}
General
Formula Type VarDim Sales v Description Sales Price Adjustment 2100 for LEGS RETAIL
Formula No. SPA_3100_LEGS
Formula Lines Manage  Functions  Fewer options 2
¥ NewLine  #xX Delete Line 8
Action in
Inacti... Formula Table ID u Expression Result Condition Stop Condition  Stop with oK
> 0O : Calculation Default 5 LEGS[VDO_PRICE] (LEGS=24) AND ((SL_CUR="GBP") OR (SL_CUR="EUR") OR (SL_CUR="USD")) Result
[} Calculation Default 50 LEGS[VDO_PRICE] (LEGS=24) AND ((SL_CUR="DKK") OR (SL_CUR="NOK") OR (SL_CUR="SEK")) Result
[} Calculation Default 10 LEGS[VDO_PRICE] {LEGS=30) AND ((SL_CUR="GBP") OR (SL_CUR="EUR") OR (SL_CUR="USD")) Result
[} Calculation Default 100 LEGS[VDO_PRICE] (LEGS=30) AND ((SL_CUR="DKK") OR (SL_CUR="NOK") OR (SL_CUR="SEK")) Result

The Formula will however only be applicable if the Value for the VarDim Type LEGS is 24 or 30 in the
VarDim Order of a Sales Line of Type is Item.

Of course you can also use the Table ID if you want to use Search Tables as described earlier in Formula.
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SEARCH DIRECTION SALES PRICES

You have seen, that you can enter the Sales Prices in many ways and on different levels.

You also have seen, that you can enter the VarDim Adjustment Sales Prices in many ways and on different
levels.

To determine the right Sales Price for a Sales Line the system will check all the Lines in the Table Sales
Prices (7002) and after that in the Table trm VarDim Sales Price (6036655) in the following order.

If a Sales Price is found, the search will stop.

Therefore, where Business Central will search for the “best price”, TRIMIT will search for the “first” price —
regardless if there might be better prices.

Within a search (1 to 8), the system will first search for the Sales Prices connected to the ltem.

If they are not found, the search continues for Sales Prices connected to the Master.

Therefore a Sales Price on All Customers for an ltem will not overrule the Sales Price on a Customer for a
Master.

1. Sales Type = Campaign
a. Sales Type = Customer (Sell-to Customer)
b. Sales Type = Customer (Bill-to Customer)
c. Sales Type = Customer (Company Group)
d. Sales Type = Customer (Chain)
e. Sales Type = Customer Price Group
f. Sales Type = All Customers
Sales Type = Customer (Sell-to Customer)
Sales Type = Customer (Bill-to Customer)
Sales Type = Customer (Company Group)
Sales Type = Customer (Chain)
Sales Type = Customer Price Group
Sales Type = All Customers
Field Unit Price on the Item Card

PNV~ WN

Besides Search 8. this is also the sorting if the VarDim Adjustment Sales Price needs to be found for a
VarDim Order.

SUMMARY SALES PRICES

TRIMIT in comparison to Business Central:

- Sales Type Customer is applicable for Sell-to Customer, Bill-to Customer, Chain, Company Group

- More functionality based on the Price Group Parameters

- Sales Type Campaign can be applicable for specific customers or sales persons or customer price
groups based on the Price Group Parameters

- Prices per Financial Dimension

- Prices can be entered on the Master by using Search Expressions and/or Formulas

- More Date Comparison options

- Extra VarDim Adjustments Sales Prices— especially for VarDim Order Lines — with the same extra
options and functionality as for the ‘basic’ Sales Prices
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SALES PRICE WORKSHEET

NOTE
At this point, it is not possible to use the Sales Price Worksheet for the Dimension Prices or the VarDim Sales Prices.
This will be reconsidered after the changes of Pricing by standard Business Central.

Via Tell me Sales Price Worksheet a worksheet will open in which you can enter new Sales Prices before
they will be implemented in the Sales Price Table. The columns are the same as in the Sales Prices.

€ Sales Price Worksheet ~Saved 0= »~

Customer Price Group v tem/Master No, Filter

RETAIL Starting Date Filter

ales Code Filter
Manage | [& Search Table Lmes][ & Formula Lines ] 3 Suggest Item Price on Wksh.. &3 Suggest Sales Price on Wksh... | %2 Implement Price Change... | & Open in Excel Actions  Fewer options ¥
Unit of Measure Currency Current Unit New Unit Search Use Search Table
Date Ending Date T Sales Type * W Sales Code * ¥ tem No. T Code t finimum Quantity T Code t Price Price J§ Search Expression Table Result F

- 1-1-2021 i31-12-2021 Customer Price Group RETAIL 2000 FCS 0,00 90,00 9500 SIZE_EU ST00118  Default

Based on the key-fields you enter, the Current Unit Price will be shown.
If the existing Sales Price has any Search Expressions, Search Tables or Formulas, this will also be copied
into the Sales Price Worksheet if you enter the record manually.

NOTE

If you don’t want the original Search Table Lines to be overwritten, you need to delete the field Search Table.
In that case, when clicking Search Table Lines, a new Search Table will be created.

The same is applicable for the original Formula.

You can now enter a New Unit Price, Search Expression and/or Formula for the new price and via by
clicking Search Table Lines add the Prices based on the entered Search Expression, or by clicking Formula
Lines add the Formula Lines the same way as in the normal Sales Prices of a Master.

If you have entered all the Lines, you need to click Implement Price Change, to implement these
suggestions for prices into the normal Sales Prices.
In that case, you are able to filter on the Lines of the Sales Price Worksheet that needs to be implemented.
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Implement Price Change 7 X

Filter: Sales Price Worksheet

Sales Type Customer Price Group
Sales Code RETAIL A
tem No. W
Unit of Measure Code A
Currency Code s
- Filter...
Advanced >

“ Cancel

After clicking OK you will get a message if you want to delete the Lines from the Sales Price Worksheet,
usually you will click Yes.

The item prices have now been updated in accordance with the
suggested price changes.

Do you want to delete the suggested price changes?

‘ Yes | | No ‘

EXAMPLE — SALES PRICE WORKSHEET

& sales Price Worksheet ~/saved 0o »
General
Sales Type Filter Customer Price Group v tem/Master No. Filter

Sales Code Filter RETAIL Starting Date Filter

item Type Filter Master v Currency Code Filter

Manage | B Search Table Lines| &l Formula Lines &% Suggest Item Price on Wksh.. €@ Suggest Sales Price on Wksh.. %2 Implement Price Change.. K Open in Excel Actions  Fewer options Y

Search

Starting Date t EndingDate?  SelesType t ¥ Soles Code £ ¥ ttem No.t m Quantity - Table Fom
s> [ T 3112201 Customer Price Group RETAIL 2000 000 9500 SIZEEU Jstoot1e [pefout
And the Search Table Lines was entered as follows:
Edit - Search Table Lines SOX
O Search = New B Edit List iij Delete Search Table Header 3 Maintain [x:] Open in Excel =
MNof
Inactive Valid SIZEEU T European Sizes 36 - 60 MNew Unit Price Current Unit Price
N ] 36 36 0.0
]} 38 38 0.0
O 40 40 0.0
] 42 42 0.0
] 44 44 0.0
@] 16 46 0.0
] 48 48 0.0
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The above Suggestion will — after Implement Price Change - result in the Sales Price:

[tem 2000 Saved [

Sales Prices O Search +New  BFEditlist il Delete [ Dimension Prices | E# Search Table Lines | Fal Formula Lines BB Open in Excel More options v
General l
salil Edit - Search Table Lines O Item/Master No. Filter

Sall

O search + New  EREditList Delete [ Search Table Header £ Maintain @8 Open in Excel = Starting Date Filter

e - v Currency Code Filter

)
] 0.0
) 00 Unit Pr EndingDate  Search Expression orm
] 42 42 00 s
] 44 aa 0.0 94.40 0 Default
0 46 2% 00 75,00 0 Default
] 48 43 00 625,00 0 Default
115,00 0 Default
Customer Price Group RETAIL 2000 BCS 0 NOK 680,00 0 Default
Customer Price Group RETAIL 2000 PCS 0 SEK 750,00 0 Default
Customer Price Group RETAIL 2000 PCS 0 UsD 118,00 0 Default
Customer Price Group RETAIL 2000 PCS 0 95,00 0 1-1-2021 31-12-2021  SIZEEU 100119 Default 1
Customer Price Group RETAIL 2000 PCS 0 DKK 750.00 0 1-1-2021 Default |
Customer Price Group RETAIL 2000 BCS 0 EUR 138.00 0 1-1-2021 Default
Customer Price Group RETAIL 2000 PCS 0 NOK 816,00 0 1-1-2021 Default
Customer Price Group RETAIL 2000 PCS 0 SEK 900,00 0 1-1-2021 Default

NOTE

If you had created a Search Table in the Sales Price Worksheet, a new Search Table will be created during the
Implement Price Change with the same Search Table Lines.

In the picture on the previous page the Search Table was ST00118, while in the above picture it became ST00119.

If the original Sales Price Line would be overwritten and would have had a Search Table or Formula, they
will be overwritten by the Search Table or Formula from the Sales Price Worksheet.

If you did enter a Search Expression in the Sales Price Worksheet, but not the Search Table Lines, you need
to create the appropriate Search Table Lines via the normal Sales Prices, after you implemented this Sales
Price Suggestion.

SUGGEST ITEM PRICE ON WKSH.

By clicking Suggest Item Price on Wksh. in the Sales Price Worksheet you are able to fill the Sales Price
Worksheet based on the field Unit Price of the Item Card.

Sales Price Worksheet

General

Sales Type Filter Customer ~ ltem/Master No. Filter
Sales Code Filter Starting Date Filter
[tem Type Filter [tem ~ Currency Code Filter

Manage | &% Suggest Item Price on Wksh... | @& Suggest Sales Price on Wksh... [ ¥ Implement Price Change... ] [ Open in Excel
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This batch job creates suggestions for creating/changing sales prices in the Sales Price table based on the
Unit Price on the Item cards. When the batch job has been completed, you can see the result in the Sales
Price Worksheet lines.

This batch job only creates suggestions and it does not implement the suggested changes. If you are
satisfied with the suggestions and want to implement them, that is insert them in the Sales Price table, you
can use the Implement Price Change batch job.

EXAMPLE — SUGGEST ITEM PRICE ON WORKSHEET (FROM ITEMS)
If you would have the field Unit Price in the Item Cards filled like:

ltems:  Custom filtered - 0O Search -+ New li] Delete Process Report ltem ~ Prices &
No. T W Item Type Description Description 2 Master Mo. Unit Price
2410 : Master ltem Katie Scarf 2410 0,00
24106501 Finished Goods Katie Scarf ~ Lawn Green,150x 25 cm 2410 6,95
24109901 Finished Goods Katie Scarf  Black,150 x 25 ¢cm 2410 6,85

You can determine that these Unit Price (6,95 and 6,85) should be written in the Sales Price table for
Customer Price Group RETAIL by multiplying with 2,5 as follows:

Suggest Item Price on Wksh. 7 X

Use default values from

Options
Copy to Sales Price Worksheet...
Sales Type ﬁ Customer Price Group ~ \
Sales Code RETAIL
PCsS
GBP
1-1-2020 =]
31-12-2020 B
0,01
25
DECIMAL
eate New Pri @ j
Filter: Item
o, 24107
‘endo
ry Pos Gr
— Filter
lter totals b
o]

For the Sales Type you have the same options as in the normal Sales Price Table.

Because we want to create new Lines in the Sales Price Worksheet and not update existing Lines, we have
a checkmark in Create New Prices.
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This would result in three Lines in the Sales Price Worksheet:

Sales Price Worksheet

General
Sales Type Filter Customer Price Group v Item/Master No. Filter
Sales Code Filter Starting Date Filter

v Currency Code Filter

Item Type Filter

Manage [ Search Table Lines Formula Lines &% Suggest Item Price on Wksh..  G3 Suggest Sales Price on Wksh..| %3 Implement Price Change... | 8 Openin Excel Actions  Fewer options e

Unit of Measure Minimum Quantity ~ Currency Current Unit New Unit  Search Search Use Search
Starting Date T Ending Datet  SalesTypet W Sales Code * Item No. Codet 1 Codet Price Price  Expression Table Table Result Formula
1-1-2020 31-12-2020 Customer Price Group RETAIL 2410 PCS 0,00 GBP 0,00 0,00 Default
1-1-2020 31-12-2020 Customer Price Group RETAIL 24106501 PCS 0,00 GBP 6,95 17,38 Default
1-1-2020 i 31-12-2020 Customer Price Group RETAIL 24109901 PCS 000 GBP 6,85 17,13 | Default

Keep in mind, that it is related to Items, therefore the Item Type Filter must be set to /tem to see the
suggestions in the Sales Price Worksheet.

You are able to add Search Expressions and/or Formulas if needed, but that is not probable. We are talking
about Sales Prices per Item!!

This batch job can only be used for Sales Prices and not for VarDim Sales Prices.
The Sales Price Worksheet Lines can be implemented the same way as described before: via Implement

Price Change.
Keep in mind however, that these are prices related to Items — not to the Master!!

Item Card : * m
24106501} Katie Scarf
i . . =] Set Special Prices
Process ltem Prices & Discounts Request Approval Actions Rel
] VarDim Adjustment Sales Prices
€D History ~ Item ~ i Availability - ES Purchases v Sales ~
= = [@® Set Special Discounts
B Special Prices & Discounts Overview
Inventory >
Eotip o
ltem 24106501 + Saved [
Sales Prices O Search =+ New B Edit List [if Delete [ Dimension Prices [# Search Table Lines &l Formula Lines  E8 Open in Excel More options Y =
General
Sales Type Filter None v Item/Master No. Filter 24106501
Sales Code Filter Starting Date Filter
Item Type Filter v Currency Code Filter
Unit of
Measure Code Minimum  Currency Code Dimension  Starting Search
Sales Type T Sales Code 1 Item No. 1 ¥ ? Quantityt 1 Unit Price prices  Date Ending Date  Expression Search Table
Q[Customer Price Group : RETAIL 24106501 PCS 0 GBP 17.38 0 1-1-2020 31-12-2020
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SUGGEST SALES PRICE ON WKSH. (PRICE)

By clicking Suggest Sales Price on Wksh. in the Sales Price Worksheet you are able to fill the Sales Price
Worksheet based on existing Sales Prices in the Sales Price Table.

Sales Price Worksheet [N =g
General
Sales Type Filter Customer Price Group ~ Item/Measter No. Filter
Sales Code Filter - Starting Date Filter
Item Type Filter Item e Currency Code Filter
Manage ¥ Search Table Lines Formula Lines & Suggest Item Price on Wksh. [ €8 Suggest Sales Price on Wksh.][ 3 Implement Price Change... ] £ Open in Excel Actions  Fewer options e
Unit of Measure Minimum Quantity Currency Current Unit New Unit Search Search Use Search
Starting Date 1 Ending Date * Sales Type 1 'W Sales Code * Item No. 1 Code t t Codet Price Price Expression Table Table Result Formula
Customer Price Group 0,00 0,00 0,00 Default

This batch job creates suggestions for creating/changing sales prices in the Sales Price table based on
existing Lines in the Sales Price table. When the batch job has been completed, you can see the result in
the Sales Price Worksheet.

This batch job only creates suggestions and it does not implement the suggested changes. If you are
satisfied with the suggestions and want to implement them, that is insert them in the Sales Price table, you
can use the Implement Price Change batch job.

If the original Sales Price also includes Search Expressions and Search Table Lines, a new Search Table with
Search Table Lines will be created based on the options for suggesting new Sales Prices as well.

EXAMPLE — SUGGEST SALES PRICES ON WORKSHEET

For a Master 2000 you want to add new prices as of 01-01-21 for All Customers and the Sales Price should
be 1,2 of the original price.

The current Sales Prices look like:

Item 2000  Saved 2
Sales Prices 0O search + New  BFEditlist [ Delete [ Dimension Prices  [# Search Table Lines Formula Lines BB Open in Excel More options Y o=
General

Sales Type Filter None ~ Item/Master No. Filter

Sales Code Filter Starting Date Filter

Item Type Filter hd Currency Code Filter

Jnit o
ru!iufm Code Minimum  Currency Code Dimension  Starting

Sales Type Sales Code & ftemNo.l W L Quantityd & Unit Price Prices  Dated Ending Date  Search Expression Search Table able Res: Formu
=> | Campaign v | : CP1003 2000 PCS 0 27,00 0 9-1-2022 1-4-2022 Default
[ All Customers 2000 PCS 24 35,00 0 COLOR_1SIZE EU  ST00108 Default ]

All Customers 2000 pCS 0 37,00 0 COLOR_1SIZEEU  ST00107 Default

Customer Price Group RETAIL 2000 PCS 0 USD 142,00 0 1-1-2021 Default

Customer Price Group RETAIL 2000 pCS 0 SEK 900,00 0 1-1-2021 Default
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You enter the following Options and Sales Price Filters:

Options

Suggest Sales Price on Wksh.

Unit of Measure Code
Currency Code
Starting Date

Ending Date

Adjustment Factor

Rounding Method

Copy to Sales Price Worksheet..

ﬁll Customers

1-1-2021

WHOLE_UP

-

L

L

< Currency Code

All Customers

W
L

Ly

This would result in two Lines in the Sales Price Worksheet:

Sales Price Worksheet

 Saved [N =t
General
Sales Type Filter All Customers v Item/Master No. Filter
Sales Code Filter Starting Date Filter
Item Type Filter Master v Currency Code Filter
Manage [ Search Table Lines  Fa Formula Lines &% Suggest Item Price on Wksh.. &3 Suggest Sales Price on Wksh.. ¥ Implement Price Change.. [ Open in Excel Actions  Fewer options Y
Unit of Measure Minimum Quantity Currency Current Unit New Unit Search Search
Starting Date T Ending Date * Sales Type 1 ¥ Sales Code Item No. 1 Code 1 *  Codet Price Price _Expression Table Formul
1-1-2021 All Customers El 00) v [PCS 0,00 37,00 4500 COLOR_1,SIZE_EU ST00122 Default
1-1-2021 All Customers 2000 PCs 24,00 35,00 42,00 COLOR_1,SIZE_EU ST00123 Default

Keep in mind, that it is based on the original Sales Price Lines of Sales Type All Customers. Therefore, the
Sales Type Filter must be set to All Customers to see the suggestions in the Sales Price Worksheet.

The execution of the Suggestion also created new Search Table Lines for you as well.
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After you clicked Implement Price Change, you can see the end-result in the Sales Prices of the Master
2000.

Item 2000 Saved [ -
Sales Prices P search -+ New EFEditlist [0 Delete [ Dimension Prices & Search Table Lines [l Formula Lines B8 Open in Excel More options Y =
General

Sales Type Filter None v Item/Master No. Filter

Sales Code Filter Starting Date Filter

ﬂ!éfﬁe Code Minimum  Currency Code Dimension ~ Starting Use Search
Sales Type & SalesCoded  ltemNo.dW 4 Quantity 4 4 Unit Price Prices  Dated Ending Date  Search Expression SearchTable ~ TableResult  Formu
— | Campaign ~| 1 cPi003 2000 PCS 0 27,00 0 9-1-2022  1-4-2022 Default
[ All Customers 2000 pCS 24 42,00 0 1-1-2021 COLOR 15IZE U ST00125 Default ]
All Customers 2000 PCS 0 45,00 0 1-1-2021 COLOR_1,5IZE_EU  5T00124 Default
All Customers 2000 PCS 24 35,00 0 COLOR_1,SIZE.EU  STO0108 Default
All Customers 2000 PCS 0 37,00 0 COLOR_1,SIZE.EU  STO0107 Default

And if we now compare the Search Tables STO0108 (before price change) and ST00125 (after price change):

Edit - Search Table Lines  Before Price Change (ST00108) /X

Search —+ New B Edit List Delete Search Table Header EE Maintain EE Open in Excel
p

Inac... \r:"lac\"fd COLOR_1 1 Garment/Fabric Colors SIZE_FU T European Sizes 36 - 60 Unit Price
= 0O : 20 Royal Blue 36 36 350
(] 20 Royal Blue 38 38 350
O 20 Royal Blue 40 40 37,0
O 20 Royal Blue 42 42 370
(] 20 Royal Blue 44 44 38,0
O 20 Royal Blue 46 45 39,0
O 20 Royal Blue 43 48 41,0
O 25 Nawy 36 36 350
O 25 Nawvy 38 38 350
O 25 Navy 40 40 370
O 25 Nawy 42 42 37,0
O 25 Navy 44 44 39,0
O 25 Nawy 46 46 39,0

Edit - Search Table Lines  After Price Change (ST00125) %

Search -+ New B Edit List Delete Search Table Header EE Maintain ﬂﬁ Open in Excel
P!

Inac... \r:lan\itd COLOR_1T Garment/Fabric Colors SIZEEU T European Sizes 36 - 60 Unit Price
-2 0O : 20 Royal Blue 36 36 42,0
O 20 Royal Blue 38 38 42,0
O 20 Royal Blue 40 40 45,0
] 20 Royal Blue 42 42 45,0
O 20 Royal Blue 44 44 47,0
O 20 Royal Blue 46 46 47,0
] 20 Royal Blue 48 48 50,0
] 25 Navy 36 36 42,0
O 25 Navy 38 38 42,0
O 25 Navy 40 40 45,0
O 25 Navy 42 42 45,0
O 25 Navy 44 44 47,0
] 25 Na 46 46 470
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EXAMPLE — SUGGEST ITEM PRICES CHANGE (BASED ON EXISTING SALES
PRICES INCLUDING FORMULAS)

For a Master 5200 Sofa Persephone you want to add new prices as of 01-01-21 for the Customer Price
Group RETAIL and the Sales Price should be 1,1 of the original price because of old collection.
The current Sales Prices look like:

Item 5200 | Work Date: 6-3-2020 ~ Saved 7 A
sales Prices O search + New  EFEditlist [ Delete  [& Dimension Prices  [# Search Table Lines B Formula Lines B8 Open in Excel More options AT
General

Sales Type Fi None ~ Item/Master No. Filter 5200

Sales Code Filter Starting Date Filter

Item Type Filter Master ~ Currency Cede Filter

Unit of Measure Minimum  Curren., Starti... Endi.. Search Search Use Search

Sales Type T Sales Code item No. T W Code 1 Quantity T Code 1 Unit Price  Dimension Prices  Date T Date Expression Table Table Result Formula

— Customer Pri... ERETA\[ 5200 PCS 0 DKK 0,00 Q Default 5200_RETAILPRICE
Customer Pri RETAIL 5200 PCS 0 EUR 0,00 Q Default 5200_RETAILPRICE
Customer Pri... RETAIL 5200 PCS 0 GBP 0,00 Q Default 5200_RETAILPRICE
Customer Pri RETAIL 5200 PCS 0 NOK 0,00 Q Default 5200_RETAILPRICE
Customer Pri... RETAIL 5200 PCS 0 SEK 0,00 0 Default 5200_RETAILPRICE
Customer Pri RETAIL 5200 PCS 0 UsD 0,00 o Default 5200_RETAILPRICE
All Customers 5200 PCS 0 DKK 0,00 a Default 5200_SALESPRICE
All Customers 5200 PCS 0 EUR 0,00 Q Default 5200_SALESPRICE
All Customers 5200 PCS 0 GBP 0,00 Q Default 5200_SALESPRICE
All Customers 5200 PCsS 0 NOK 0,00 0 Default 5200_SALESPRICE
All Customers 5200 PCS 0 SEK 0,00 0 Default 5200_SALESPRICE
All Customers 5200 PCS 0 UsD 0,00 Qo Default 5200_SALESPRICE

You enter the following Options and Sales Price Filters:

Suggest Sales Price on Wksh. 7 X
Use default values from Last used options and filters v
Options

Copy to Sales Price Worksheet...

ﬁustomsr Price Group 3

RETAIL
Unit of Measure PCS ~
Currency Code hd
Starting Date 1-1-2021 i
Ending Date B
Only Prices Above 0,00
Adjustment F: 11
Rounding Method WHOLE_UP ~

Create New Prices \\‘) /

Filter: Sales Price

Master [tem Yes A

Sales Type Customer Price Group

Sales Cod RETA

Sales Code RETAIL ~

tem No. 5200 v

- ~ T T
[ECurrency Code w
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This would result in six Lines in the Sales Price Worksheet:

< sales Price Worksheet | Work Date: 6-9-2020  Saved [N =
General
Sales Type Filter [ Customer Price Group ] ~ Item/Master No. Filter
Sales Code Filter Starting Date Filter
Item Type Filter Item ~ Currency Code Filter
Manage [ Search Table Lines Formula Lines &% Suggest ltem Price on Wksh.. &3 Suggest Sales Price on Wksh.. ¥z Implement Price Change.. [ Open in Excel Actions  Fewer options Y
Sales Type 1 Unit of Measure Minimum Quantity Use Search
Starting Date * Ending Date * A 4 Sales Code * Item No. t Code t t Current Unit Price New Unit Price Search Expression Search Table Table Result Formula
1-1-2021 Customer Pric... RETAIL 5200 PCS 0,00 0,00 0,00 Default 5200_RETAILPRICE
1-1-2021 Customer Pric... RETAIL 5200 PCS 000 0,00 0,00 Default 5200_RETAILPRICE
1-1-2021 Customer Pric... RETAIL 5200 PCS 0,00 0,00 0,00 Default 5200_RETAILPRICE
1-1-2021 Customer Pric... RETAIL 5200 PCS 0,00 0,00 0,00 Default 5200_RETAILPRICE
1-1-2021 Customer Pric... RETAIL 5200 PCS 0,00 0,00 0,00 Default 5200_RETAILPRICE
> 1-1-2021 : Customer Pric... RETAIL 5200 E v 0,00 0,00 0,00 Default 5200_RETAILPRICE

In fact, the Lines in the Sales Price Worksheet are almost copies from the original Sales Prices including the
same Formula.

You now need to create manually new Formulas, because changing the current Formulas will also have its
effect on the current Sales Prices!!

If you click Formula Lines, you will also get a message. l.e.:

The Formula 5200_RETAILPRICE is in use on Sales Price Lines.
Changing values will cause update of active sales prices!

OK

So, entering an Adjustment Factor in the batch for Suggest Sales Price on Wksh. will have no effect on the
actual Formulas; you need to create new Formula’s manually, otherwise you will also change the current
Sales Prices that use the same Formula.
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SALES LINE DISCOUNTS

Not only in the Sales Prices TRIMIT added functionality, but also regarding Sales Line Discounts additional
functionality has been added by TRIMIT.

The standard Business Central Sales Line Discounts, can be used as well if you want to add Sales Line
Discounts in general. However, if you are using a Minimum Quantity, you need to realize that it is only
based on the Quantity on a Sales /tem Line, not on a Sales Matrix Line.

If you want to use the TRIMIT Sales Line Discounts which can give you much more possibilities — especially
regarding the Minimum Quantity -, you need to be aware that the parameter Extended Discount Search in

the Sales & Receivables Setup must be set to a value different from No.
In that case, you can create a Sales Line Discount Type O (zero) without any special settings for those cases
in which you still want to use the regular Business Central possibility of using Sales Line Discounts.

You need to decide up front which type of Sales Line Discounts you want to use:
Standard Business Central Sales Line Discounts OR TRIMIT Sales Line Discounts.

NOTE
Depending on the Extended Discount Search in the Sales & Receivables Setup, the system will only look in the
Standard Business Central Discounts (if the value = No) or only look in the TRIMIT Sales Line Discounts (if value <> No).

Via the Master, Item, Customer, Item Discount Group, Customer Discount Group you can enter the
regular Sales Lines Discounts of Business Central.

£ ! ®

2000 - Olivia Trousers

New Process Reports Actions  Related  Reports

& Master Data [# statistics ¥ Comments @ Portal E5 Purchases == Warehouse

=] Sales Prices

Costs & Posting ) varDim Adjustment Sales Prices
a Meth Standard ¥ Line Discount nensions
(2) 0
20002036 - Olivia Trousers
Process Item Prices & Discounts Request Approval Actions Related Fewer options
(=) Set Special Prices B Special Prices & Discounts Overview &= Purchase Prices
@ + s

2000 - The Fashion Store UK

Process New Document Request Approval Prices & Discounts Navigate Customer More options

& Prices @ Line Discounts [ Prices & Discounts Overview
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| Item Discount Groups l

O Search = New B Edit List [ Delete Prices & Discounts 3] Open in Excel Related Fewer options

G Sales Line Discounts

- A
B

[Select - Customer Disc. Groups ] . + New  BREditlist -

il Delete

Navigate > | &g Sales Line Discounts

08 Open in Exce!

Code t v
LARGE ACC
> RETAIL
More optio

(via field Customer Discount Group on a Customer Card)

Only via the Sales Line Discount Type you can enter the TRIMIT Sales Line Discounts:

Sales Line Discount Type Card |i V724 :|
Actions  Related
Ex Translation Text [ @ Sales Line Discount Types ~ ]

& By Customer >

No. 0
[3] By Customer Discount Group ~ »

Description
W General >

T\f-'JE' | wy weuuriuny W

SALES LINE DISCOUNT PAGE OF BUSINESS CENTRAL

Depending from where you open this page (Master, Item, Customer, Item Discount Group, Customer
Discount Group), you will see some filters already set by default in the Header of the Sales Line Discounts
page, and some columns might not be shown.

Item 2000 ot

N
~

Sales Line Discounts O Search 4 New B% Edit List 1i] Delete [x] Open in Excel Y

General

Sales Type Filter None v Type Filter Item v
Sales Code Filter Code Filter 2000

Starting Date Filter Currency Code Filter ‘

Discou...
forall

Unit of Measure Items Master
Sales Type T Sales Code T Typet W Codet W Code 1 Minimum Quantity 1 Line Discount %  Starting Date T Ending Date Y Item
> Item 2000 pCS 0,00 0,00
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The Sales Line Discounts can only be used if you have Discounts without a Minimum Quantity or that will
be applicable for a Minimum Quantity that relates to Sales Document Item Line quantities.

Based on the Code in the Sales Line Discount it can however be applicable to all Items that are related to a
Master, but the Minimum Quantity will always be compared with the Quantity in a single Item Line of the
Sales Document.

If you want to have Sales Line Discounts that are related to MATRIX Line quantities or even total Order
Quantities, you need to use the TRIMIT Sales Line Discount Types.

In that case, you can only enter the actual Sales Line Discounts via the list/page of the Sales Line Discount
Types. Therefore, you first needs to create the Sales Line Discount Types.

SALES LINE DISCOUNT TYPE

Via Tell me Sales Line Discount Type, you can enter the special TRIMIT Sales Line Discount Types that can
only be used for the Sales Line Discounts.

NOTE

When start using the Sales Line Discount Types, create a Type with No. = 0 (zero), and don’t change any fields.

This Type can then be used for the regular setup of the Business Central Sales Lines Discounts, instead of doing it via
the possibilities described in Sales Line Discount Page of Business Central.

This way all the Sales Line Discounts (regardless if it is the standard Business Central or the TRIMIT Discounts) will be
at one place —in one page, instead of at two places in the system.

FASTTAB GENERAL
Sales Line Discount Type Card w:%:w + of  Saved [
1

Actions  Related

General

No. 1 Misc. Parameters
Description Discount per Master

Type By Quantity v

Horizontal Filter Updating

Filter Horizontal Update Current Order Number v

Vertical Filter Updating

Quantity/Ameunt Filter 1>

Quantity/Amount Filter 2 >

Comment »

DESCRIPTION OF THE FIELDS:

NO.
Unique Integer for this specific Sales Line Discount Type.
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DESCRIPTION
You can enter a Description for this Sales Line Discount Type.

TYPE
The Type determines with which value the Minimum Quantity of the Sales Line Discounts should be
compared.
You can choose between the following three options:
By Quantity Should the Minimum Quantity of the discounts be compared to the Quantity of
the Sales Lines
By Amount Should the Minimum Amount of the discounts be compared to the Amount of the
Sales Lines

Campaign Discount | This type determines that the Discount is a special TRIMIT Campaign Discount

FILTER HORIZONTAL UPDATE

This field determines with which level the Minimum Quantity/Amount in the Sales Line Discounts should
be compared, to recalculate the Discount.

You can choose between the following five options:

Current Order Number Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the current Order?

Orders Current Customer | Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Sell-to Customer?

Orders Current Bill-To Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Bill-to Customer?

Orders Current Company | Should the Minimum Quantity/Amount be compared to the Type (By
Group Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Company Group of the Sell-to Customer?

Orders Current Chain Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the

current Chain of the Sell-to Customer?

FILTER VERTICAL UPDATE

This field determines on which level the Minimum Quantity/Amount in the discounts should be compared
to within a Sales Document, to recalculate the Discount.

You can choose the following six options:

The Line Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Sales Line?

Item No. Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item?

Master No. Should the Minimum Quantity/Amount only be compared with the Type

(By Quantity, By Amount or Campaign Discount) of the current Master?
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Item Statistics Group 2 Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group 2?

Item Statistics Group Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group?

All Item Lines Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of all the Item Lines?

NOTE

l.e. if the Filter Horizontal Update is set to Current Order Number and the Filter Vertical Update is set to Master, the
Minimum Quantity/Amount for a discount will be compared to the total of the Type (quantity/amount/campaign
discount) of the Master within the current order to determine if a discount is applicable.

ITEM NO. UPDATE

In this field you can choose an Item for which this specific Discount Type is applicable if you want to update
(recalculate) the Sales Line Discount.

Usually this will only be used if Filter Vertical Update is set to /tem No.

MASTER UPDATE

In this field you can choose a Master for which this specific Discount Type is applicable if you want to
update (recalculate) the Sales Line Discount.

Usually this will only be used if Filter Vertical Update is set to Master No.

ITEM STATISTICS GROUP 2 UPDATE

In this field you can choose an Item Statistics Group 2 for which this specific Discount Type is applicable if
you want to update (recalculate) the Sales Line Discount.

Usually this will only be used if Filter Vertical Update is set to Item Statistics Group 2.

ITEM STATISTICS GROUP

In this field you can choose an Item Statistics Group for which this specific Discount Type is applicable if
you want to update (recalculate) the Sales Line Discount.

Usually this will only be used if Filter Vertical Update is set to /tem Statistics Group.

BONUS
This field must have a checkmark if this Discount is meant for the Bonus Discount Combination Search
Method. See details regarding the Bonus functionality in White Paper — TRIMIT Provision

CALCULATION BASE FOR THE LINE
This field determines over which amount the Sales Line the Discount will be calculated.
You can choose between the following three options:

Amount The Gross Amount of the Sales Line: Quantity * Unit Price

Amount Minus Accumulated Discount. | The Net Amount of the Sales Line: Quantity * Unit Price — Line
The Discount is included in the Discount will be 100%.

Accumulated Discount.

REV. 11-10-2021 © TRIMIT A/S PAGE 76 OF 105



& TRIMIT TRIMIT SALES PRICES AND DISCOUNTS 21.1

Amount Minus Accumulated Discount. | The Net Amount of the Sales Line: Quantity * Unit Price — Line
The Discount is not included in the Discount will be set as 100 + Discount percentage %.
Accumulated Discount.

RESETS DISCOUNT TYPE
Because you are able to calculate discounts over discounts, in this field you can choose a Discount Type
that needs to be excluded from the discount calculation if the current Discount Type is applicable.

TEST COUNTER 2

The Discount Type has 2 different Counters: FastTab Qty/Amount Filter 1 and FastTab Qty/Amount Filter
2. This gives you the possibility to calculate two times the same Line Discount for different situations: i.e.
5% discount per Master for all dates and 5% discount (extra) in a specific period.

With this field you can determine that the system should also determine the second discount based on the
fields of FastTab Qty/Amount Filter 2.

You can choose between the following three options:

No The settings in Qty/Amount Filter 2 will be neglected.
Bigger than Zero The settings in Qty/Amount Filter 2 will only be applicable if they will result in a
Discount.

Equal to Counter 1 | The settings in Qty/Amount Filter 2 will only be applicable if they will result in a

Discount equal to the Discount based on Qty/Amount Filter 1.

CALCULATION BASE QUANTITY/AMOUNT
With this field you can determine how the Discount should be determined.
You can choose between the following five options:

Counter 1 Only based on the filters of Qty/Amount Filter 1 the total quantity/amount will be
determined to see if a Discount is applicable.

Counter 2 Only based on the filters of Qty/Amount Filter 2 the total quantity/amount will be
determined to see if a Discount is applicable.

Lowest If Counter 1 and Counter 2 are applicable only the lowest quantity/amount will be
Quantity/Amount determined to see if a Discount is applicable.

Highest If Counter 1 and Counter 2 are applicable only the highest quantity/amount will be
Quantity/Amount determined to see if a Discount is applicable.

Total Amount If Counter 1 and Counter 2 are applicable only the total quantity/amount will be

determined to see if a Discount is applicable.

FORMULA
In this field you can enter a Formula with Formula Type Discount can be chosen.

GENERAL PRODUCT POSTING GROUP

This field is only applicable if the field of Bonus is set to Yes.

You can enter a General Product Posting Group that will be checked with the General Business Posting
Group of the Sales Line, before the current Discount is applicable.
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CREATE TEMPLATE SALES HEADER

With a checkmark in this field, the system will also create a Line Discount Combination record for all the
Matrix Lines in a Sales Document. Otherwise you will only see Line Discount Combinations on the ltem
Lines in a Sales Document.

This will happen if you recalculate the Discount Combinations via the Sales Document, by clicking Actions,
Functions, Line Discount Combinations, Calculate Line Discount Combinations for the Customer.

TN
Sales Order { \ 1
.\f/. i

0100001 - The Furniture Shop UK

Process Release Posting Prepare Order Request Approval Print/Send Mavigate Actions Related Fewer options

3 User Defined =Y Manage BE Plan % Request Approval = Warehouse = Posting & Print - EJ Order Confirmation

8l Create Purchase Document

. [® Calculate Invoice Discount
Lines Manage Line Orgd ®

ﬁ Line Discount Combinations >] b Calculate Line Discount Combinations for the Customer ]

CREATE TEMPLATE MATRIX

With a checkmark in this field, the system will also create a Line Discount Combination record for all the
Matrix Lines in a Sales Document. Otherwise you will only see Line Discount Combinations on the ltem
Lines in a Sales Document.

This will happen if you recalculate the Discount Combinations via the Line Actions of a Matrix Line, by
clicking Line, Functions, Line Discount Combinations, Calculate Line Discount Combinations.

Lines Mana = Get Price... ons
¥ Functions - | Edé Get Line Discount... ted Information ~. (® Bottleneck Capacity
_ @ Calculate Invoice Discount )
— L Ite oseidon SNALL Snow.Ash
O Ite <F Calculate Unit Cost oseidon SMNALL Stone,Oak

(& Component Unit Price

@ Line Discount Combinations Calculate Line Discount Combinations

Ay Explode BOM # Edit Line Discount Combinations

E=llncart Evi Tout

FASTTABS QTY/AMOUNT FILTER 1 AND 2

You can setup two filters within one Sales Line Discount Type.

To make it not too complicated for a user, | can advise to use only one filter FastTab within one Type and
create another Type for the other filters.

That does mean however that you need to enter two Sales Line Discounts per ltem/Master/etc.
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Quantity/Amount Filter 1

Horizontal Filter Quantity/Amount

Filter Horizon 1 Current Order Number
Vertical Filter Quantity/Amount

Vertical Quantity/Amaount 1 Master No.

Item No. Quantity/Amount 1

Master Quantity/Amount 1

Item Statistics Group 2 Quantity/Amount 1

Item Discount Group Quantity/Amount 1

Skip Discount Type Quantity/Amaount 1

Period Filter Quantity/Amount

Filter Date Method Floating v
Horizon 1

Period of Quantity/Amount 1

Start Date Formula Quantity 1

End Date Formula Quantity/Amount 1

Quantity/Amount Filter 2

Horizontal Filter Quantity/Amount

Filter Horizon 2 Current Order Number
Vertical Filter Quantity/Amount

Vertical Quantity/Amount 2 The Line

Item No. Quantity/Amount 2

Master Quantity/Amount 2

Item Statistics Group 2 Quantity/Amount 2

Item Discount Group Quantity/Amount 2

Skip Discount Type Quantity/Amount 2

Period Filter Quantity/Amount

Filter Date Method 2 Floating v
Horizon 2

Period of Quantity/Amount 2

Start Date Formula Quantity 2

End Date Formula Quantity/Amount 2

DESCRIPTION OF THE FIELDS:

FILTER HORIZON

This field determines with which level the Minimum Quantity/Amount in the Sales Line Discounts should

be compared, to determine the Discount.
You can choose between the following nine options:

Current Order Number

Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the current Order?

Orders Current Customer

Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Sell-to Customer?

Orders Current Bill-To

Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Bill-to Customer?

Orders Current Company
Group

Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Company Group of the Sell-to Customer?

Orders Current Chain

Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Chain of the Sell-to Customer?

Orders + Posted Invoices
Current Customer

Should the Minimum Quantity/Amount be compared to the Type (By

Quantity, By Amount or Campaign Discount) of the Sales Orders and posted

Invoices and Credit Memos of the current Sell-to Customer?

Orders + Posted Invoices
Current Bill-To

Should the Minimum Quantity/Amount be compared to the Type (By

Quantity, By Amount or Campaign Discount) of the Sales Orders and Posted

Invoices and Credit Memos of the current Bill-to Customer?
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Orders + Posted Invoices | Should the Minimum Quantity/Amount be compared to the Type (By
Current Company Group | Quantity, By Amount or Campaign Discount) of the Sales Orders and posted
Invoices and Credit Memos of the current Company Group of the Sell-to
Customer?

Orders + Posted Invoices | Should the Minimum Quantity/Amount be compared to the Type (By
Current Chain Quantity, By Amount or Campaign Discount) of the Sales Orders and posted
Invoices and Credit Memos of the current Chain of the Sell-to Customer?

l.e. if you want to grand a specific Customer a Discount of 10% if he would buy a Minimum Quantity of 500
pieces in an Order — you can choose Current Order Number. If you want to grand a specific Customer a
Discount of 5% if he would buy a Minimum Quantity of 5000 pieces during half a year, you can choose
Orders + Posted Invoices Current Customer.

VERTICAL QUANTITY/AMOUNT

This field determines on which level the Minimum Quantity/Amount in the discounts should be compared
to within the Filter Horizon, to determine the Discount.

You can choose the following six options:

The Line Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Sales Line?

Item No. Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Iltem?

Master No. Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Master?

Item Statistics Group 2 Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group 2?

Item Statistics Group Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group?

All Item Lines Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of all the Item Lines?

NOTE

I.e. if the Horizontal Filter is set to Current Order Number and the Vertical Quantity/Amount is set to Master, the
Minimum Quantity/Amount for a discount will be compared to the total of the Type (quantity/amount/campaign
discount) of the Master within the current order to determine if a discount is applicable.

ITEM NO. QUANTITY/AMOUNT

In this field you can enter a filter for Items for which this specific Discount Type is applicable if you want to
determine the Sales Line Discount.

Usually this will only be used if Vertical Quantity/Amount is set to /tem No.
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MASTER QUANTITY/AMOUNT

In this field you can enter a filter for Masters for which this specific Discount Type is applicable if you want
to determine the Sales Line Discount.

Usually this will only be used if Vertical Quantity/Amount is set to Master No.

ITEM STATISTICS GROUP 2 QUANTITY/AMOUNT

In this field you can enter a filter for Item Statistics Groups 2 for which this specific Discount Type is
applicable if you want to determine the Sales Line Discount.

Usually this will only be used if Vertical Quantity/Amount is set to /tem Statistics Group 2.

ITEM DISCOUNT GROUP QUANTITY/AMOUNT

In this field you can enter a filter for Item Statistics Groups for which this specific Discount Type is
applicable if you want to determine the Sales Line Discount.

Usually this will only be used if Vertical Quantity/Amount is set to /tem Statistics Group.

SKIP DISCOUNT TYPE QUANTITY/AMOUNT
In this field you can enter a filter for Sales Line Discount Types that should be neglected, if current Sales
Line Discount Type is applicable.

FILTER DATE METHOD

If the Filter Date Method is set to Fixed, the Date of the Sales Line (depending on the Line Discount Date
Handling in the Sales Document) will be checked with the Start Date Formula Quantity and End Date
Formula Quantity/Amount.

If the Filter Date Method is set to Floating, the Date of the Sales Line will be checked with the Start Date of
the Discount and the Horizon (next field in the Sales Line Discount Type).

HORIZON

You can enter a Date Formula (like 6M) for the Horizon if the Filter Date Method has been set to Floating.
With this Horizon and the Start Date of a Sales Line Discount the boundaries will be determined for
calculating the total Quantity/Amount of the Sales Document that we be checked with the Minimum
Quantity/Amount.

The Discount itself however, will only apply if — within this total Horizon — the Quantity/Amount of the Sales
Orders/Sales Invoices will exceed the Minimum Quantity/Amount within a Period of Quantity/Amount.

PERIOD OF QUANTITY/AMOUNT

You can enter a Date Formula (like 1M) for the Period in which the Minimum Quantity/Amount should be
checked with the total Quantity/Amount of the Sales Document.

This field does only apply if Filter Date Method has been set to Floating.

START DATE FORMULA QUANTITY

You can enter a Start Date for the calculation of the sold quantity/amount to be compared with the
Minimum Quantity/Amount of the Sales Line Discount.

This field does only apply if Filter Date Method has been set to Fixed.
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END DATE FORMULA QUANTITY/AMOUNT

You can enter an End Date for the calculation of the sold quantity/amount to be compared to the
Minimum Quantity/Amount of the Sales Line Discount.

This field does only apply if Filter Date Method has been set to Fixed.

NOTE

So the above four fields have no influence of when a Sales Line Discount is valid, but to determine which Sales
Documents needs to be summarized to determine if the Quantity or Amount will fit the Minimum Quantity or
Minimum Amount of the Sales Line Discount.

FASTTAB COMMENT

Comment

Comment Comment 3

Comment 2

DESCRIPTION OF THE FIELDS:

COMMENT, 2 AND 3
You can enter a Comment of 50 characters.

NOTE
These comments are simply for internal use; to elaborate the settings of the Sales Line Discount Type.

ACTIONS

Sales Line Discount Type Card

Actions Related
[ ] Update Line Discounts
M Regenerate Line Discount Lines

Calculate All Line Discounts

REGENERATE LINE DISCOUNT LINES

The function will run through all sales lines for the customers and
recalculate all line discount combinations. Do you want to
continue?

| Yes | ‘ No |

With this function, the Line Discount Lines, connected to the Sales Lines will be regenerated.

This might be necessary if you change the boundaries in a Sales Line Discount Type or created a new Sales
Line Discount Type that should also still apply to the current Sales Documents.

For this Action, the user needs to have a checkmark in System Responsible Sales in the User Setup.
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CALCULATE ALL LINE DISCOUNTS

The function will run through all sales lines for the customers and
recalculate all line discount combinations. Do you want to
continue?

| Yes | ‘ MNo |

With this function, the Line Discounts itself will be recalculated.
For this Action, the user needs to have a checkmark in System Responsible Sales in the User Setup.

RELATED

The Discounts can be setup for two levels: the Sales Type and the (Iltem) Type as you could have seen in
Sales Line Discount Page.

Via Related, you are able to create all the Sales Line Discounts you want. In that case, the Sales Line
Discount Type will be filled automatically.

Sales Line Discount Type Card

Actions Related

E"g,:j Translation Text '. Sales Line Discount Types ~~

& By Customer

Quantity/Amount [&] By Customer Discount Group

. ) M General
Horizontal Filter Quani

TRANSLATION TEXT
You can enter translations for different Languages for this specific Sales Line Discount Type.

BY CUSTOMER

And then per Item, Master, Item Discount Group, Sell-To Customer or Customer Campaign.
If you enter a Discount via By Customer, it will be compared with the

Sell-to Customer, Bill-to Customer, Company Group and Chain.

BY CUSTOMER DISCOUNT GROUP
And then per Item, Master, Item Discount Group, Customer Discount Group or Customer Discount Group
Campaign

GENERAL
And then per Item, Master, Item Discount Group or General Campaign
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SALES LINE COMBINATION DISCOUNTS

All Customers

Sales Line Combination Discounts O Search + New  BFEditlist [ Delete  E8Open in Excel

General

Sales Type Filter All Customers » Code Filter

Sales Code Filter Currency

Starting Date Filter Discount Ty

Type Filter Item v

Sales Type *
v

= |All Customersv | %

All Customers

Unit of Measure Minimum Amount
Code

Minimum

Quantity
2000
2001
2010
2020
2030

PCS
PCS
PCS
PCS
PCS

Item 100,00
100,00
100,00
100,00

100,00

0,00
0,00
0,00
0,00
0,00

Item
All Customers Item
All Customers Item

All Customers Item

Code Filter

Discount Type

1Cy) 1 Code

v/ Saved

<

spe Filter

Line Discount Type

Viaster

Currency Discount for

Starting Date?  Ending Date all ltems W

2,00
2,00
2,00
2,00
2,00

DESCRIPTION OF THE FIELDS IN THE HEADE

The Filters relate to the fields on the Lines:
Sales Type Filter Sales Type

R:

None means: no Filter so all Sales Types will be shown in the Lines.

Sales Code Filter Sales Code
Starting Date Filter Starting Date
Type Filter Type

None means: no Filter so all Types will be shown.

Code Filter
Currency Code Filter Currency Code

Discount Type Filter

Code — based on the Type Filter

None means: no Filter so all Discount Types will be shown.

The option Line Discount Type sets a Filter on Discount Type for which you can

enter a value in the next field in
Discount Type

the Header Discount Type.

Filter on Sales Line Discount Type if Discount Type Filter <> None

Setting these filters will have its impact on the Columns that will be shown in the Lines.

DESCRIPTION OF THE FIELDS IN THE LINES:

SALES LINE DISCOUNT TYPE

Here you can enter a Sales Line Discount Type to determine
I.e. Minimum Quantity needs to be checked based on an ind
quantity of a Master in a specific Sales Document.

See Sales Line Discount Type for the possibilities.

how the Discounts should be calculated.
ividual Item Sales Line, or based on the total

NOTE

This field will only be shown if the Discount Type Filter is set to None.
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SALES TYPE

Specifies the Type of Customer that the Sales Discount Line is valid for.

This field is related to the Customers of the Sales Documents.

You can choose between the following four options:

Customer Will be compared with the Sell-to Customer, Bill-to Customer, Company Group
and Chain of a Sales Document

Customer Discount Will be compared with the Customer Discount Group of a Sales Document
Group which originally comes from the Sell-to Customer of the Sales Document

All Customers Applicable for all customer

Campaign This Standard BC option will be ignored and has been replaced by the TRIMIT

Campaign Price List functionality.

NOTE
This fields will by default be filled with the Sales Type Filter.

SALES CODE

The Sales Code specifies the Sales Type.

If the Sales Type is Customer, the Sales Code must be Customer Number.

If the Sales Type is Customer Discount Group, the Sales Code must be a Customer Discount Group.

If the Sales Type is All Customers, you cannot select a Sales Code.

TYPE

Specifies the Type of Item that the Sales Discount Line is valid for.
This field is related to Item/Master of the Sales Lines.

You can choose between the following four options:

Item Will be compared with the Item No. on the Sales Lines
Item Disc. Group Will be compared with the Item Discount Group of the Sales Line (which comes
from the Item No.)
All Is applicable for all Sales Lines (within the filters of the Sales Type/Sales Code).
NOTE

If the Item is a of Type Master Item, the discount will be applicable for all Items related to the Master Item that you
enter in the field Code.

CODE

The Code specifies the Type.

If the Type is Item, the Code must be an Item Number.

If the Type is Item Disc. Group, the Code must be an Item Discount Group.

It the Type is All, you cannot select a Code.

MINIMUM QUANITITY
You can enter a Minimum Quantity hat will be checked with the quantity of the Sales Line — or Sales Order
or within a Season, etc. — based on the settings in the Discount Type
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MINIMUM AMOUNT (LCY)
You can enter a Minimum Amount in Local Currency that will be checked with the amount of the Sales Line
— or Sales Order or within a Season, etc. — based on the settings in the Discount Type.

DISCOUNT FOR ALL ITEM
This field will be set automatically to Yes, if the Type Filter is set to All and therefore the Code is empty.

MASTER ITEM
This field will be set automatically to Yes, if the Code is a Master Item.

FREEZE
A checkmark in this field, will freeze the Line Discount % on the Sales Line, which can be overwritten after a
message based on the parameter Approve Change of Line Discount % in the Sales & Receivables Setup.

NOTE
The rest of the Fields of the Sales Discount Lines are standard Business Central fields and will not be discussed.
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LINE DISCOUNT UPDATES OR CHANGES

Especially if you would setup Sales Line Discount Types that would be across Sales Orders — and not only
related to one Sales Order, the Sales Lines Discounts sometimes needs to be recalculated or you want to
change the Line Discount manually; this can be done in several ways:

CALCULATE LINE DISCOUNT COMBINATIONS VIA THE SALES LINE

Via the Lines Actions, click Line, Functions, Line Discount Combinations, Calculate Line Discount

Combinations
Sales Order
0100006 - The Fashion Store UK
Process Release  Posting Prepare  Order  Request Approval Print/5Send Navigate Actions
General »
Lines Manage  Line  Order  Fewer options
f Functions tem Availability by Related Information (3 Bottleneck Capacity & VarDim
=] Get Price...
) reE 0 Olivia Trousers BLUE 70 PCS
@ Get Line Discount... 02536 Olivia Trousers MNavy, 36 BLUE 5 PCS
) ) 02538 Olivia Trousers MNavy, 38 BLUE 5 PCS
@ Calculate Invoice Discount
02340 Olivia Trousers Mavy 40 BLUE 5 PCS
=p Calculate Unit Cost 02542 Olivia Trousers Mawy 42 BLUE 5 PCS
2 Oliwi avy, 1
(& Component Unit Price 02344 Olivia Trousers [y 44 BLUE 5 PCS
[P — Loy 46 BLUE 5 |PCS
I. Line Discount Combinations ] [ Calculate Line Discount Combinations 48 BLUE 5 pCs
Explode BOM # Edit Line Discount Combinations ge.36 BLUE 3 PGS
FES VI TTOUSETS wrange, 38 BLUE 5 PCS
= Insert Bt Texts 03540 | Olivia Trousers Orange 40 BLUE 5 PCS
Reserve.. 03542 Olivia Trousers Orange 42 BLUE 5 PCS
03544 Olisia Troyser Oranoe A4 BILIE 5 PCsS

This will calculate the Line Discounts for the current Sales Line; this can take some time, because it might
have to check quantities/amounts in all Sales Orders.
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If you are using the Parameter Line Discount Combination set to Yes in the Sales & Receivables Setup, it is

TRIMIT SALES PRICES AND DISCOUNTS 21.1

not possible simply changing the Line Discount % on a Sales Line. You will even get an error message:

./ \. -
Sales Order (&) - 0]
Ny
0100006 - The Fashion Store UK
Process Release  Posting Prepare  Order  Request Approval Print/Send Navigate Actions Related Fewer options
D The page has an error. Correct the error or try to revert the change.
General >
Lines Manage  Line Order  Fewer options
() : Matrix 2000 Olivia Trousers BLUE 70 PGS 25,00 . 35,00 1.715,00 70
[m] ltem 20002336 Olivia Trousers Navy,36 BLUE 5 |PCS 23,00 Validation Results 5
0 Item 20002538 Cllivia Trousers Nawvy, 38 BLUE 5 PCS 2500 Line Discount % cannot be changed 5
Ite 20002540 Olvia T Navy40 BLUE 5 pcs 2500 || 2 use of Line Discount 5
L em Fa . IS IrOuUsers avy, L 2 Combination.
(m} Item 20002342 Olivia Trousers MNawy 42 BLUE 5 |PCS 25,00 F 4 142,50 5
m] ltem 20002544 Olivia Trousers Nawy 44 BLUE 5 PCS 25,00 2 2,50 122,50 5
(] ltem 20002548 Olliviz Trouser: Iawns 46 BILIF PCS 2300 2 250 12250

You can see the applicable Line Discount % via the Lines Actions, click Line, Functions, Line Discount

Combinations, Edit Line Discount Combinations. This is also the page, in which you can change the Line

Discount % for your Sales Item Line — it is not possible yet to change it on a Sales Matrix Line.

Sales Order

0100006 - The Fashion Store UK

Process Release  Posting Prepare  Order  Request Approval Print/5Send Navigate Actions
General »
Lines Manage  Line  Order  Fewer options
f Functions Item Availability by Related Information (@ Bottlenack Capacity & VarDim
=] Get Price...
) reE 0 Olivia Trousers BLUE 70 PCS
@ Get Line Discount... 02536 Olivia Trousers MNavy, 36 BLUE 5 PCS
) ) 02538 Olivia Trousers MNavy, 38 BLUE 5 PCS
@ Calculate Invoice Discount
02340 Olivia Trousers Mavy 40 BLUE 5 PCS
= Calculate Unit Cost 02542 Olivia Trousers Many,42 BLUE 5 PCS
2 Olivi avy, L
(& Component Unit Price 02344 Olivia Trousers [y 44 BLUE 5 PCS
N254A Nlivia Trowcars Manns 46 ELUE 5 PCS
I. Line Discount Combinations ] @ Calculate Line Discount Combinations (48 BLUE 5 PCS
Explode BOM # Edit Line Discount Combinations ge36 BLUE 3 PGS
IIIT0 AT TTOUSETS memange, 38 BLUE 5 PCS
= Insert Bt Texts 03540 | Olivia Trousers Orange 40 BLUE 5 PCS
Reserve. 03542 Olivia Trousers Orange 42 BLUE 5 PCS
03544 Olisia Troyser Oranoe A4 BILIE 5 PCsS
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Sales Orde (/\) + i
0100006 - The Fashion Store UK Edit - Sales Line Discount Combinations 7 X
[FrsTess Release Posting Prepare B Request O Search  + New BZ Edit List iil Delete @8 Open in Excel =
General » Line Discount Type 1 Description Line Discount%  Line Discount Amount  Freeze
- ~ *  Discount per Master 2,00 2,50 O

Lines Manage Line Order Fewer options

Matrix 2000 Olivia Trousers
v[ O - ltem 20002536 Olivia Trousers ]

(] ltem 20002538 Olivia Trousers |

0 ltem 20002540 Olivia Trousers

In this page you can change the actual Line Discount % for your Sales Item Line.

NOTE
You are also able to update and/or regenerate the Line Discount % via the Sales Line Discount Type as described in
Actions

SEARCH DIRECTION SALES LINE DISCOUNTS

You have seen, that you can enter the Sales Line Discounts in many ways and levels — especially when you
make use of the TRIMIT Sales Line Discount Type.

To determine the right Sales Line Discount for a Sales Line the system will check all the Lines in the Table
Sales Line Discounts (7004) in the following order.

If a Sales Line Discount is found, the search will stop.

Therefore, where Business Central will search for the “best discount”, TRIMIT will search for the “first”
discount — regardless if there might be better discounts.

Within a search (1-8) on Sales Type, there is also a special order for the (Item) Types (a-h).

1. Sales Type = Campaign
a. Type =Customer (Sell-to Customer)
Type = Customer (Bill-to Customer)
Type = Customer (Company Group)
Type = Customer (Chain)
Type = Customer Discount Group
Type = Country (Bill-to Country/Region Code)
Type = Item
Type = Master

S@ o a0 T

2. Sales Type = Customer (Sell-to Customer)
a. Type=Iltem
b. Type = Master
c. Type =Item Discount Group
d. Type=All

3. Sales Type = Customer (Bill-to Customer)
a. Type=Iltem
b. Type = Master
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&

c. Type =Item Discount Group
d. Type=All

4. Sales Type = Customer (Company Group)
a. Type=ltem
b. Type = Master
c. Type =Item Discount Group
d. Type=All

5. Sales Type = Customer (Chain)
a. Type=ltem
b. Type = Master
c. Type =Item Discount Group
d. Type=All

6. Sales Type = Customer Discount Group
a. Type=ltem
b. Type = Master
c. Type =Item Discount Group
d. Type=All

7. Sales Type = All Customers
a. Type=ltem
b. Type = Master
c. Type =Item Discount Group
d. Type=All

SUMMARY SALES LINE DISCOUNTS

TRIMIT in comparison to Business Central:

- More Sales Types: Customer will be checked with the Sell-to Customer, Bill-to Customer, Company
Group and Chain

- Sales Line Discounts per Master or Item

- If you want to work with combinations of discounts: don’t forget to set the parameters in the Sales
& Receivables Setup.

- Discounts per Item Line, Matrix Line, Order, Item Statistics Group 2, etc. via Sales Line Discount
Types

- There are so many extra possibilities when Combining Discounts, that you might get lost; keep it
simple.

NOTE

Multi-line Discounts will NOT be calculated in the B2B Webshop, B2C Webshop and Sales Agent Portal before the
order is submitted from the Portal — meaning the customer may achieve a larger discount after submitting the Order
to TRIMIT ERP.
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EXAMPLES SALES LINE DISCOUNTS

TRIMIT SALES PRICES AND DISCOUNTS 21.1

As mentioned earlier: to work with the TRIMIT Sales Line Discounts you need to set the Parameter

Extended Discount Search to a value <> None and you need to create a Sales Line Discount Type O for the

regular Business Central Sales Line Discounts.

We have set the Parameters in the Sales & Receivables Setup as follows:

Approve Change of Line Discount %

Ask if existing Line Discount % is larger than 0 (Default Yes)

Sales & Receivables Setup (&) ] + Saved [
Sales & Receivables Setup
Customer Groups ~ Payments Actions  Related  Fewer options
Info and Prices
Availability Check Date Management
Standard Inventory Profile Setup ALL v Sales Header Date -> Sales Line Date No v
Availability Date Format Week v Commission
Availability Check by Location @ Extended Commission Search Total v
vailability Check by
Availability Message Type Notification . Approve Change of Commission [ Askit existing Commission is larger than 0 (Default Ves)  ~
vailability Message Type

Skip Availability Info Pane ()] Prices

Use Base Unit Price Yes without Warning ~
Skip Availibility Check Complaint [ @]

. Approve Change of Unit Price Ask if existing Unit Price is larger than 0 (Default Yes) v

Skip Availibility Check Return Order [ o]

Price Group Retail Unit Price RETAIL hd
Skip Availibility Check Sales Credit Memo [ o] "
Discounts
Extended Discount Search Automatically per Line ~
Line Discount Combination -
Show Line Discounts of 0 % (D]

v

Departments/Sales & Marketing/Administration/Sales Line Discount Types

We have created a Sales Line Discount Type 0 (Zero) for the regular Business Central Sales Line Discounts:

Sales Line Discount Type Card

Actions  Related

General

No.

Vertical Filter Updating

Misc. Parameters

Quantity/Amount 1

v

Floating

Description Discount per Min. Quantity per Item Line v @)

o by Quanti | ] calculation Base for the Line Amount ~

Horizontal Filter Updating

Filter Horizontal Update Current Order Number No v
Counter 1 v

Matri:

Quantity/Amount Filter 1

Horizontal Filter Quantity/Amount Vertical Filter Quantity/Amount

Fllter Horizon 1 vere hd

REV. 11-10-2021

© TRIMIT A/S

PAGE 91 OF 105



& TRIMIT TRIMIT SALES PRICES AND DISCOUNTS 21.1

EXAMPLE 1 — REGULAR BUSINESS CENTRAL SALES LINE DISCOUNT VIA
TRIMIT SALES LINE DISCOUNTS

Customer 2030 will get a Discount of 5 % if he buys at least 5 Pieces of an individual Iltem from the Master
2200 in one Sales Order.

In the Sales Line Discount Type by clicking Related, Sales Line Discount Type, Customer, Customer /
Master we entered the Discount:

Sales Line Discount Type Card

Actions Related

[ Translation Text @ Sales Line Discount Types

& By Customer > | B customer / Item
Mo.
[5] By Customer Discount Grou !‘f_-. Customer f Master
) p
Description
B Goneral [#] customer / Item Discount Group

Type | Ly wewuniuny
& Sell-to Customer No.

Based on the route | choose while clicking, the Filter fields will automatically be filled already, as well as the
Sales Type and Type on the Lines.

Customer Spotsmeyer's Furnishings v/ Saved [
Sales Line Combination Discounts O Search  —+ New E% Edit List lii] Delete 8 Open in Excel Y =
General
Sales Type Filter v Code Filter
Sales Code Filter - Currency Code Filter
Starting Date Filter Discount Type Filter Line Discount Type "‘
Type Filter v Discount Type 0 v
\
Unit of Discount Mas...

Sales Type Measure Code Minimum Minimum  Currency Starting for all ltem

v Sales Code 1 Type t Code t + Quantity?  Amount(Cv)t  Codet Line Discount % Date 1 Ending Date  Items W r Free...
— Customer 8 | 2030 ltem V|2200 PCS 5,00 0,00 m O

In a Sales Order, | have the following quantities: per size | don’t have the Minimum Quantity of 5 although |
have a total of 6 for 2600: so still no discount.
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(v) + ® Sswed O g
0100013 -{The Surf Shop Ltd |

Process  Release  Posting  Prepare  Order  Request Approval Print/Send ~ Navigate Actions  Related  Fewer options
General > 7-1-2021 | 7-1-2021 | 28-1-2021 | Open
Lines Manage Line  Order  Fewer options =]

Mat Type N Description Description ode Quantity  Code % \mount Qty. to Ship

> : Matrix 2200 Grace Bomber 2030 6 PCS 35,99 0,00 215,94

6
[ Item 22000104 Grace Bomber Whited 2030 1 PCS 3599 0,00 35,99 1
( Item 22000106 Grace Bomber White.6 2030 2 PCS 3599 0,00 71,98 2
[ Item 22000108 Grace Bomber White.8 2030 2 PCS 3599 0.00 71.98 2
[ Item 22000110 Grace Bomber White,10 2030 1 PCS 3599 0,00 3599 1

If | now change the quantity for 22000104 to 6, then only this size will get the Line Discount %:

Lines Manage  Line  Order  Fewer options ES
Unit of Line Line
Exp... Location Measu... Unit Price Discount Discount Line Amount
Mat... Type No. Description Description 2 Code Quantity  Code Excl. VAT % Amount Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 2030 11 PCS 3599 2,72803 10,80 385,09 1
> 0O i odtem 22000104 Grace Bomber Whited 2030 E]Pcs 35,99 205,14 6
] Item 22000106 Grace Bomber White,6 2030 2 PCS 3599 0,00 71,98 2
] ltem 22000108 Grace Bomber White,8 2030 2 PCS 3599 0,00 71,98 2
] ltem 22000110 Grace Bomber White, 10 2030 1 PCS 3599 0,00 3599 1

Because of rounding the Line Discount % is not exactly 5% but 5,00139 %
35,99 x 0,05 =1,7995 x 6 = 10,797 = 10,80
10,80 /6/35,99*100 = 5,001389274798555 =» 5,00139 %
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EXAMPLE 2 — SALES LINE DISCOUNT PER MASTER IN ONE SALES ORDER
Customer 2030 will get a Discount of 4 % if he buys at least 5 pieces of the Master 2200 within one Sales

Order.

We first create a new Sales Line Discount Type to support this.

N
Sales Line Discount Type Card (&) i SSaved  CF
S
Actions  Related
General
Ne. Misc. Parameters
Description Discount by Min. Qty. of Matrix Line Bonus (O}
Type By Quantity Calculation Base for the Line Amount A
Horizontal Filter Updating Resets Discount Type ‘ .
Filter Horizontal Update Current Order Number Test Counter 2 No v
Vertical Filter Updating Calculation Base Quantity/Amount Counter 1 ~
Filter Vertical Update Master No. Formula v
ftem No. Update Gen. Prod. Posting Group -
Master Update v Create Template Sales Header @
Item Statistics Group 2 Update Create Template Matrix @
ltem Discount Group Update v
Quantity/Amount Filter 1
Horizontal Filter Quantity/Amount Period Filter Quantity/Amount
Filter Horizon 1 Current Order Number v Filter Date Method Floating v
Vertical Filter Quantity/Amount Horizon 1
Vertical Quantity/Amount 1 Master No. ~ Period of Quantity/Amount 1
ftem N Ouiantitu/Amaunt 1
In the Sales Line Discount Type by clicking Related, Sales Line Discount Type, Customer, Customer /
Master we entered the Discount:
Customer Spotsmeyer's Furnishings Item Vv Saved [
Sales Line Combination Discounts O Search -+ New B Edit List [i] Delete 8 Open in Excel Y =
General
Sales Type Filter Customer v Code Filter
Sales Code Filter Currency Code Filter
Starting Date Filter Discount Type Filter [‘ None v
Type Filter Item v Discount Type
Disc...
Unit of Start... for all
Sales Line Sales Type T Measure Minimum Minimum Date Ending ltems  Master
Discount Type 1 Sales Code T Type 1V Code 1 Code T Quantity Amount (LCY) T Line Discount % t Date Y Item W Freeze
0 Customer 2030 Item 2200 PCS 5,00 500 O
- 1 : Customer 2030 Item 2200 PCS 5,00 3,00 [m]

In a Sales Order for Customer 2030, | have the following quantities: the total quantity on the Matrix Line,
does not exceed the Minimum Quantity of 5: so no discount.

Exp..
Mat. Type No.
= { Matrix 2200
] Item 22000104
] Item 22000106
a Item 22000108
O Item 22000110

Description

Grace Bomber
Grace Bomber
Grace Bomber
Grace Bomber

Grace Bomber

Description
2

White, 4
White,6
White,8
White, 10

Shipment
Date

26-2-2021
26-2-2021
26-2-2021
26-2-2021
26-2-2021

Locat
Code

2030
2030
2030
2030
2030

Unit of
Quantity

PCS
PCS
PCS

1
1
1
1 PCS

Measure Code

Unit Price Excl
VAT

35,99
35,99
3599
35,99
35,99

Line Amount
Excl. VAT

Line Discount %
143,96

3599

3599

3599

3599

Qty. to Ship

4

1
1
1
1

If | now change the quantities so the total of the Matrix Line will exceed the Minimum Quantity of 5, | will

get a Line Discount % for all the Item Lines:

REV. 11-10-2021

© TRIMIT A/S

PAGE 94 OF 105




G TRIMIT

TRIMIT SALES PRICES AND DISCOUNTS 21.1

Lines Manage Line  Order  Fewer options
Exp.. Description
Mat... Type No. Description 2
Matrix 2200 Grace Bomber
m] Item 22000104 Grace Bomber ~ White,4
O Item 22000106 Grace Bomber ~ White,6
] Item 22000108 Grace Bomber ~ White,8
- 0O i ltem 22000110 Grace Bomber  White, 10

Shipment
Date

26-2-2021
26-2-2021
26-2-2021
26-2-2021
26-2-2021

Locat...

Code
2030
2030
2030
2030
2030

Unit of
Quantity Measure Code

1 PCS
PCS
PCS
1 |PCS

2
2

Unit Price Excl
VAT

35,99
3599
3599
35,99
3599

Line Discount %

3,00083
3,00083

3,00083
3,00083
3,00083

E4
Line Amount
Excl. VAT Qty. to Ship
209,46 6
3491 1
69,82 2
69,82 2
3491 1
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EXAMPLE 3 - SALES LINE DISCOUNT PER MASTER IN ONE SALES ORDER
Comparable with Example 2 but now with two Matrix Lines:
Same Sales Line Discount Type apply: 3 % Discount if | buy more than 5 Pair of 2600 on a Sales Order.

In a Sales Order, | have the following quantities: the total quantity on the Matrix Line, does not exceed the

Minimum Quantity of 5: so no discount.

Lines Manage  Line  Order  Fewer options B3
Exp. Description Shipment Locat Unit of Unit Price Excl Line Amount
Mat... Type No. Description Date Code Quantity  Measure Code VAT  Line Discount % Excl. VAT Qty. to Ship
> Matrix 2200 Grace Bomber 26-2-2021 2030 E PCS 35,99 143,96 4
0 Item 22000104 Grace Bomber  White,4 26-2-2021 2030 1 PCS 35,99 35,99 1
0 Item 22000106 Grace Bomber ~ White,6 26-2-2021 2030 1 PCS 35,99 35,99 1
0 Item 22000108 Grace Bomber ~ White,8 26-2-2021 2030 1 PCS 35,99 35,99 1
0 Item 22000110 Grace Bomber ~ White, 10  26-2-2021 2030 1 PCS 35,99 35,99 1
If I now change the Order and add a Matrix Line so the total Quantity for 2600 will exceed the Minimum
Quantity of 5, | will get a Line Discount % for all the Item Lines:
Lines Manage Line Order Fewer options =]
Exp. Description Shipment Locat... Unit of Unit Price Excl. Line Amount
Mat. Type No. Description 2 Date Code Quantity  Measure Code VAT < Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 26-2-2021 2030 ECS 35,99 3,00083 139,64 4
= Item 22000104 Grace Bomber ~ White, 26-2-2021 2030 1 PCS 35,99 3,00083 34,91
= Item 22000106 Grace Bomber ~ White,6 26-2-2021 2030 1 PCS 35,99 3,00083 3491
= Item 22000108 Grace Bomber ~ White,8 26-2-2021 2030 1 PCS 35,99 3,00083 3491
= Item 22000110 Grace Bomber ~ White,10  26-2-2021 2030 1 PCS 35,99 3,00083 3491
- Matrix 2200 26-2-2021 2030 E]PCS 3599 3,00083 139,64 .
= Item 22003004 Grace Bomber  Yellow,4 26-2-2021 2030 1 PCS 35,99 3,00083 34,91
O Item 22003006 Grace Bomber  Yellow,6 26-2-2021 2030 1 PCS 35,99 3,00083 34,91
= Item 22003008 Grace Bomber  Yellow,8 26-2-2021 2030 1 PCS 35,99 3,00083 34,91
= Item 22003010 Grace Bomber  Yellow,10  26-2-2021 2030 1 PCS 35,99 3,00083 34,91
Problem occurs if | would delete the second Matrix Line again:
Lines Manage  Line  Order  Fewer options E3
Exp. Description  Shipment Locat. Unit of Uniit Price Excl Line Amount
Mat Type No. ~ | Description 2 Date Quantity Measure Code VAT Line Discount % Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 26-2-2021 2030 [:]Pcs 35,99 3,00083 139,64 4
0 Item 22000104 Grace Bomber ~ White4 26-2-2021 2030 1 PCS 35,99 3,00083 34,91 1
0 Item 22000106 Grace Bomber ~ White,6 26-2-2021 2030 1 PCS 35,99 3,00083 34,91 1
O Item 22000108 Grace Bomber  White,8 26-2-2021 2030 1 PCS 35,99 3,00083 34,91 1
- 0O Item 22000110 Grace Bomber ~ White, 10 26-2-2021 2030 1 PCS 35,99 3,00083 34,91 1
In that case | need to click Actions, Functions, Line Discount Combinations, Calculate Line Discount
Combinations for the Customer in the Sales Order:
Sales Order L & ) - |
Process Release Posting Prepare  Order Request Approval Print/Send Navigate Actions Related Fewer options
3 User Defined A Manage FR Plan ~ &% Request Approval ~ o Warehouse ~ = Posting ¥ Print v =7 Ord
& Create Purchase Document >
. . i@ Calculate Invoice Discount
Lines Manage Line  Ord [e
[ﬁ Line Discount Combinations >] [ﬁ Calculate Line Discount Combinations for the Customer ]
Exp... - Unit Price Excl.
Mat... Type No 2] Get Recurring Sales Lines... Date Code Quantity  Measure Code VA Line Discc
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You will get a message:

The function will run through all sales lines for the customers and
recalculate all line discount combinations. Do you want to
continue?

Click Yes.

This would change the Lines Discount % of the first Matrix Line again to empty:

Lines Manage  Line  Order  Fewer options %]
Exp... Description Shipment Locat.. Unit of Unit Price Excl. Line Amount

Mat... Type No. Description 2 Date Code Quantity Measure Code VAT Line Discount % Excl. VAT Qty. to Ship

- . Matrix 2200 Grace Bomber 26-2-2021 2030 E] PCS 35,99 143,96 4

] Item 22000104 Grace Bomber ~ White, 4 26-2-2021 2030 1 PCS 35,99 35,99 1

] Item 22000106 Grace Bomber  White,6 26-2-2021 2030 1 PCS 35,99 35,99 1

] Item 22000108 Grace Bomber ~ White,8 26-2-2021 2030 1 PCS 35,99 35,99 1

] Item 22000110 Grace Bomber  White, 10 26-2-2021 2030 1 PCS 35,99 35,99 1

So using the TRIMIT Sales Line Discount Types for Discounts on other levels as simply the individual Item
Line within a Sales Order, might ask strict procedures regarding updating the Line Discounts % in several
scenario’s.

Otherwise the Line Discount % will not be correct!
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EXAMPLE 4 — SALES LINE DISCOUNT PER ITEM AND MASTER

We still have the same Sales Line Discount Type 0 with regular Business Central Discount per Item and
Sales Line Discount 1 for Discount per Master. And on Master 2200 we have the Sales Line Discounts:

Customer Spotsmeyer's Furnishings ltem  Saved [
Sales Line Combination Discounts O Search =+ New B Edit List T Delete £ Open in Excel Y o=
General
Sales Type Filter Customer v Code Filter
Sales Code Filter Currency Code Filter
Starting Date Filter Discount Type Filter [‘ None v
Type Filter Item hd Discount Type 0
Di
Unit of for a
Sales Type T Measure Minimum Date Ending Items Master
r Sales Code 1 Type1 ¥ Code Code Quantity 1 t Line Discount % 1 Date : 4 ltem ¥ Freeze
0 Customer 2030 ltem 2200 PCS 5,00 0,00 5.00 O
- 1 Customer 2030 Item 2200 PCS 5,00 0,00 3,00 O
We start with a total Matrix Quantity of 6, so get 3,00 % Sales Line Discount:
Lines Manage Line Qrder Fewer options Bl
Exp... Description Shipment Locat... Uni Line Amount
Mat.. Type No Description Date Code Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 26-2-2021 2030 EPCS 3,00083 209,46 6
] Item 22000104 Grace Bomber ~ White 4 26-2-2021 2030 1 PCS 3,00083 34,91 1
] Item 22000106 Grace Bomber ~ White,6 26-2-2021 2030 2 PCS 3,00083 69,82 2
] Item 22000108 Grace Bomber ~ White,8 26-2-2021 2030 2 PCS 3,00083 69,82 2
0 Item 22000110 Grace Bomber ~ White, 10 26-2-2021 2030 1 PGS 3,00083 34,91 1
1 AAotei

If | now change the quantity for 22000104 to 6, | will

Lines Manage Line Order Fewer options =
Exp... Description Shipment Locat... Unit of Unit Price Excl. Line Amount
Mat.. Type No Description Date Code Quantity  Measure Code VAT Discount % Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 26-2-2021 2030 35,99 5,72886 373.21 1
] ltem 22000104 Grace Bomber  White,4 26-2-2021 2030 8,00222 198,66 6
] ltem 22000106 Grace Bomber ~ White,6 26-2-2021 2030 3,00083 69,82 2
] ltem 22000108 Grace Bomber  White,8 26-2-2021 2030 3,00083 69,82 2
] ltem 22000110 Grace Bomber ~ White, 10 26-2-2021 2030 1 PCS 3,00083 3491 1
(ml AAatri
But if | would have changed my Sales Line Discount Type 1 into:
Sales Line Discount Type Card ‘: 1 ) + il /' Saved [
Actions  Related
General
No 1 Misc. Parameters
Description Discount by Min. Qty. of Matrix Line Bonus @
Type By Quantity - Calculation Base for the Line ‘ Amount Minus Accumulated Discount. The Discount i ¥
Horizontal Filter Updating
Filter Horizontal Update Current Order Number ~ Test Counter 2 [No
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The Sales Line Discount would not be 3 +5 =8 but 3 + (5% of 97%) = 7,85%: so Discount over Discount:

Lines Manage Line Order Fewer options 4]
Exp. Description Shipment Locat. Unit of Unit Price Excl. Line Amount
Mat... Type No Description 2 Date Code Quantity  Measure Code VAT  Line Discount % Excl. VAT Qty. to Ship
Matrix 2200 Grace Bomber 26-2-2021 2030 11 PCS 35,99 5,64551 373,54 1"
] Item 22000104 Grace Bomber ~ White,4 26-2-2021 2030 6 PCS 3599 7,8494 198,99 6
O Item 22000106 Grace Bomber ~ White,6 26-2-2021 2030 2 PCS 3599 3,00083 69,82 2
O Item 22000108 Grace Bomber  White,8 26-2-2021 2030 2 PGS 3599 3,00083 69,82 2
] Item 22000110 Grace Bomber ~ White, 10 26-2-2021 2030 1 PCS 3599 3,00083 3491 1
1 Matrix

REV. 11-10-2021 © TRIMIT A/S PAGE 99 OF 105



G TRIMIT

TRIMIT SALES PRICES AND DISCOUNTS 21.1

EXAMPLE 5 — CUSTOMER 2020 GETS 10 % DISCOUNT OVER ALL THEIR

DRESSES

Customer 2010 will get 10 % Discount if they buy more than an amount of 1000 on Dresses.

For this we created a Sales Line Discount Type:

Sales Line Discount Type Card + i « Saved o
Actions Related
General
No. 2 Vertical Filter Updating Misc. Parameters
Type - item No. Update v Calculation Base for the Line Amount -
Horizontal Filter Updating Master Update ~ Resets Discount Type ~
Filter Horizontal Update Orders Current Customer ~ item Statistics Group 2 Update Test Counter 2 No ~
item Discount Group Update ~ Calculation Base Quantity/Amount Counter 1 ~
Fermula ~
Gen. Prod. Posting Group v
Create Template Sales Header [(ED)]
Create Template Matrix @
Quantity/Amount Filter 1
Horizontal Filter Quantity/Amount Vertical Filter Quantity/Amount Period Filter Quantity/Amount
Filter Horizon 1 v Vertical Quantity/Amount 1 Item Statistics Group 2 v Filter Date Method Floating hd
item No. Quantity/Amount 1 R Horizon 1
Master Quantity/Amount 1 ~ Period of Quantity/Amount 1
item Statistics Group 2 Quantity/A. Start Date Formula Quantity 1
item Discount Group Quantity/Am... v End Date Formula Quantity/Amou...
Sales Line Discount Type Card
Actions Related
. . ) .
[ Translation Text _. Sales Line Discount Types ~
-
& By Customer > | B0 Customer / Item
Mo.
) - A
[-] By Customer Discount Group By Customer / Master
Description
M General [E']CJstomer,fltem Discount Group
Type |y P
- —
w Sell-to Customer No.
Horizontal Filter Updating
. . Customer Campaign
Filter Horizontal Update Orders Current Custor
Customer Spotsmeyer's Furnishings / Saved [= P
Sales Line Combination Discounts O search + New  BREditlist [ Delete @8 Open in Excel Y =
General
Sales Type Filter [ customer ~]  Typeriter ” Al ~ I Discount Type Filter Line Discount Type ~
sales Code Filter Code Filter Discount Type 2 v
Starting Date Filter Currency Code Filter
Discount for s
Soes Type 1 ¥ Soes Code t rimm Quant Misimam Amount (LY 1 e Discount 4 Starting Do Ending Dste feme ¥ Vaser e Freese
d I‘Customer v 3 2010 0,00 1.000,00 10,00 l : a
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So if we have a Sales Order with an Amount less than 1000 on the dresses, we won’t see a Line Discount %:

Lines Manage

ype

4
a

Matrix
tem
tem

tem

000D

tem

Line Order

Fewer options

No. De:

[2300] | Daisy Dress

23002036 Daisy Dress
23002038 Daisy Dress
23002040 Daisy Dress
23002042 Daisy Dress

[N

26-2-2021
Royal Blue,36 |26-2-2021
Royal Blue,38 26-2-2021
Royal Blue,40 |26-2-2021
Royal Blue 42 |26-2-2021

Location Code
SHOEPROD
SHOEPROD
SHOEPROD
SHOEPROD
SHOEPROD

woow

ra

If we would get another Dress, so the total Amount on Dresses would exceed the 1000,
| would get the 10 % Line Discount for all Dresses.

Lines Manage Line  Order  Fewer options
Shipment Li
No. Date Location Code Quantit; at
Matrix 2300 Daisy Dress 26-2-2021  SHOEPROD 10 PCS 85,166 9,999 3 766,50
O tem 23002036 Daisy Dress Royal Blue, 36 26-2-2021 SHOEPROD 2 PCS 85,166 9,99812 153,30
O tem 23002038 Daisy Dress Royal Blue,38 26-2-2021 SHOEPROD 3 PCs 85,160 10,00008 229,95
O tem 23002040 Daisy Dress Royal Blue 40 26-2-2021 SHOEPROD 3 PCS 85,166 10,00008 220,05
O tem 23002042 Daisy Dress Royal Blue,42 26-2-2021 SHOEPROD PCS 85,166 9,99512
Matrix 2310 Freya Dress 26-2-2021  SHOEPROD 11 PCs 85,166 10
O tem 23106036 Freya Dress Forest Green,36 | 26-2-2021 SHOEPROD 3 PCS 85,166 10,00008
O tem 23106038 Freya Dress Forest Green,38 |26-2-2021 SHOEPROD 3 |PCS 85,166 10,00008
] tem 23106040 Freya Dress Forest Greend0  26-2-2021 SHOEPROD 3 PCS 85,166 10,00008
O tem 23106042 Freya Dress Forest Green42 | 26-2-2021 SHOEPROD 2 PCs 85,160 9,99812
- 0 Matrix
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EXAMPLE 6 — BONUS BASED SALES LINE DISCOUNT TYPE
There is a special type of Sales Line Discount Type: the Bonus.

A Customer 2000 should get 5 % Bonus for every Master 2200 he buys.
Therefore besides the Parameters for the Line Discounts, you also need to set the Parameter for Extended
Commission Search in the Sales & Receivables Setup to Bonus or Total:

Info and Prices

Availability Check

Date Management

Standard Inventory Profile Setup ALL Sales Header Date -> Sales Line Date No
Availability Date Format Week Commission
Availability Check by Location @ Extended Commission Search No
No
Availability Message Type Notification Approve Change of Commission Salesperson
. Salesperson 2
Skip Availability Info Pane ® ) Prices Salesperson + Salesperson 2
P n3
Use Base Unit Price
Skip Availibility Check Complaint -
Total
Approve Change of Unit Price
Skip Availibility Check Return Order [ o] PP 9 ! = = =
Price Group Retail Unit Price RETAIL
Skip Availibility Check Sales Credit Memo - P
Discounts
Extended Discount Search Automatically per Line
Line Discount Combination -
Show Line Discounts of 0 % @
Approve Change of Line Discount % Ask if existing Line Discount % is larger than 0 (Default Yes)
For this Example 3, we need to create a Sales Type Line Discount Type as follows:
3
General B
No.: 3 Miscellaneous Parameters
Description: Customer 2000 Bonus 5% Bonus: l.
- Calculation Base for the Line: [Amount ~
Type: By Quantity v ‘
. N . Resets Discount Type: ~
Horizontal Filter Updating
Filter Horizontal Update: Current Order Number v ‘ Test Counter 2: No v
Vertical Filter Updating Calculation Base Quantity/Amount: Counter 1 ~
Filter Vertical Update: The Line -~ ‘ Formula: -
Item No. Update: Gen. Prod. Posting Group RETAIL v
Master Update: Create Template Sales Header: O
Item Statistics Group 2 Update: Create Template Matrix: O
Item Discount Group Update:
Quantity/Amount Filter 1 -
Horizontal Filter Quantity/Amount Period Filter Quantity/Amount
Filter Horizon 1: Current Order Number v ‘ Filter Date Method: Floating ~

Vertical Filter Quantity/Amount
Vertical Quantity/Amount 1

Item No. Quantity/Amount 1:

Master Quantity/Amount 1:

Item Statistics Group 2 Quantity/Amount 1
Item Discount Group Quantity/Amount 1:

Skip Discount Type Quantity/Amount 1:

The Line

Horizon 1:
Period of Quantity/Amount 1:
Start Date Formula Quantity 1:

End Date Formula Quantity/Amount 1:

REV. 11-10-2021

© TRIMIT A/S

PAGE 102 OF 105




G TRIMIT

TRIMIT SALES PRICES AND DISCOUNTS 21.1

In the Discount Type 3, click Relations, Sales Line Discount Type, By Customer, Customer/Master
Now we will enter the Sales Code (Customer), Code (Master) and the Line Discount %.

Customer Spotsmeyer's Furnishings Item +/Saved 7oA
Sales Line Combination Discounts O Search 4 New B Editlist  [if Delete  E8 Open in Excel Y o=
General
Sales Type Filter Customer v Code Filter
Sales Code Filter
Starting Date Filter Discount Type Fi Line Discount Type v
Type Filter v Discount Type 3 v
Unit of Discount
Measure Minimum Amount Starting for all Master Item
Sales Type t W Sales Code Typet ¥ Code 1 Code t Minimum Quantity t e + Line Discount % Datet EndingDate  hems'¥ W Freeze
- |customer 2000 Item 2200 pCS 0.00 0,00 5,00 O
If you now enter a Sales Order for Customer 2000 and Master 2200:
Lines Manage  Lline  Order  Fewer options 15}
Exp. Shipment Unit of Unit Price Excl Line Amount
Mat.. Type No. Description Description 2 Date Location Code Quantity  Measure Code VAT  Line Discount % Excl. VAT Bonus Qty. to Ship
- ! Matrix Gra:e Bomber 26-2-2021  BLUE 60 PCS 35,99 2.159,40 60
O ltem 22000104 Grace Bomber  White,4 26-2-2021  BLUE 10 pcs 35,99 359,90 10
0O ltem 22000106 Grace Bomber  White,6 26-2-2021  BLUE 20 pcs 35,99 719,80 20
O Item 22000108 Grace Bomber  White.8 26-2-2021  BLUE 20 pCS 35,99 719,80 20
O Item 22000110 Grace Bomber  White,10 26-2-2021  BLUE 10 pcs 35,99 359,90 10

The field for Line Discount % on the Sales Line will be empty, but the field for Bonus will be filled based on

the calculated discount.

If you now post this Sales Order, based on TRIMIT Provision Sales settings in the TRIMIT Demo Company,
the G/L entries will look like:

6907 Bonus, accrued +

General Ledger Entries

Posting Date

h 4

= 26-2-2021
26-2-2021
26-2-2021
26-2-2021
26-2-2021

SO Search  New

Document
Type

Invoice
Invoice
Invoice
Invoice

Invoice

Document No.
103032
103032
103032
103032
103032

[1 o »*

B EditList  Process  Entry  EAOpen in Excel More options Y = @
G/L Account Gen. Posting Gen. Bus. Gen. Prod. Bal. £
No. G/L Account Name Description Type Posting Group Posting Group Amount  Type
6907 Bonus, accrued + Qrder 0100016 107,98 | G/L
5457 Bonus, to be paid + Order 0100016 -107,98 | G/L
6110 Sales, Retail - Dom. Order 0100016 Sale DOMESTIC RETAIL -2.15940 G/L
5610 Sales VAT 25 % Order 0100016 -53985 G/L
2310 Customers Domestic The Fashion Store UK 2.699,25 G/L

The G/L Account Nos. 6907 and 5457 came from the settings in TRIMIT Provision Sales.
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EXAMPLE 7 — BONUS RELATED TO MINIMUM QUANTITY

Customer 2020 will get a Bonus of 2,5 % if the total quantity for Master 2200 will exceed 50 Pairs within 1
Sales Order and will get a Bonus of 5 % if the total quantity for Master 2200 will exceed 100 Pairs within 1

Sales Order.

For this Example, we need to create a Sales Type Line Discount Type as follows:

Sales Line Discount Type Card (?) . o] /' Saved [
4
Actions  Related
General
No. [] Misc. Parameters
Description Customer 2020 Bonus Bonus @
Type By Quantity o Calculation Base for the Line Amount ~
Horizontal Filter Updating Resets Discount Type .
Filter Horizontal Update Current Order Number ~ Test Counter 2 ‘ No v
No
Vertical Filter Updating Calculation Base Quantity/Amount Counter 1 ~
Filter Vertical Update Master No. ~ Formula o
ltem No. Update hd Gen. Prod. Posting Group | ~
Master Update - ()
ftem Statistics Group 2 Update Create Template Matrix @
ltem Discount Group Update w
Quantity/Amount Filter 1
Horizontal Filter Quantity/Amount Period Filter Quantity/Amount
Filter Horizon 1 Current Order Number ~ Filter Date Method Floating ~
Vertical Filter Quantity/Amount Horizon 1
Vertical Quantity/Amount 1 Master No. v Period of Quantity/Amount 1
In the Discount Type 4, click Relations, Sales Line Discount Type, By Customer, Customer/Master
Now we will enter the Sales Code (Customer), Code (Master) and the Line Discount %.
Customer Spotsmeyer's Furnishings Item Not saved [
Sales Line Combination Discounts P Search + New  BE Edit List lii] Delete A Open in Excel Y =
General
Sales Type Filter Customer v Code Filter
Sales Code Filter Currency Code Filter
Starting Date Filter Discount Type Filter Line Discount Type v
Type Filter Item v Discount Type 4
Unit of
Sales Type T Measure Minimum Quantity ~ Minimum Amount Starti... Master
Sales Code Typet ¥ Code 1 Code 1 et Line Discount % Date 1 ltem ¥ Freeze
Customer 2020 Item 2200 PCS 50,00 0,00 2,50 O
- [ Customer 2020 Item 2200 e 100,00 0,00 5,00 0

REV. 11-10-2021

© TRIMIT A/S

PAGE 104 OF 105



G TRIMIT

TRIMIT SALES PRICES AND DISCOUNTS 21.1

If | now enter a Sales Order for Sell-to Customer 2020 and Master 2200:

Lines Manage  Lline  Order options =
Shipment of Unit Price B
ype No Description Description 2 Date Location Code Quantity sure Code T Line Discount % Bonus Qty. to Ship
= Matrix 2200 Grace Bomber 26-2-2021 BLUE PCS 55,729 2.229,16 40
a Item 22000104 Grace Bomber White 4 26-2-2021 BLUE 10 PCS 55,729 557,29 10
a Item 22000106 Grace Bomber White,6 26-2-2021 BLUE 10 PCS 55,729 557,29 10
(] Item 22000108 Grace Bomber White,8 26-2-2021 BLUE 10 PCS 55,729 557,29 10
] Item 22000110 Grace Bomber White,10 26-2-2021 BLUE 10 PCS 55,729 557,29 10
H o/ .
The quantity on the Master does not exceed the 50 PAIRS of the 2,5 %; so no Bonus yet.
If | now would add another Matrix line with 30 PAIR, the Bonus for all the lines of this Order will change
0o/«
based on the 2,5 %:
Lines Manage  Line  Order  Fewer options
Exp... Shipment Unit of Unit Price Excl
Mat. Type No. Description Description 2 Date Location Code Quantity Measure Code V Line Discount % Bonus ¥ Qty. t
Matrix 2200 Grace Bomber 26-2-2021 BLUE PCS 55,729 2.229,16
O Item 22000104 Grace Bomber White,4 26-2-2021 BLUE 10 PCsS 55,729 557,29
O Item 22000106 Grace Bomber White,6 26-2-2021 BLUE 0 PCS 55,729 557,29
a Item 22000108 Grace Bomber White,8 26-2-2021 BLUE 0 |PCS 55,729 557,29
O Item 22000110 Grace Bomber White, 10 26-2-2021 BLUE Q__PCS 55,729 557,29
-> Matrix 2200 Grace Bomber 26-2-2021 BLUE PCS 55,729 1.671,87
a Item 22003004 Grace Bomber Yellow,4 26-2-2021 BLUE 0 |PCS 55,729 557,29
O Item 22003006 Grace Bomber Yellow,& 26-2-2021 BLUE 10 PCS 55,729 557,29
O Item 22003008 Grace Bomber Yellow,8 26-2-2021 BLUE 0 PCS 55,729 557,29
. " . . o,
Adding extra quantities so the total quantity will exceed the 100 PAIRS of the 5 %:
Lines Manage Line  Order  Fewer options
Exp... Shipment Unit of Unit Price Excl
A Type No Description Description 2 Date Location Code Quantity  Measure Code Line Discount % Bonus
Matrix 2200 Grace Bomber 26-2-2021 BLUE FCS 55,729 2.229,16
= —
o Item 22000104 Grace Bomber White,4 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
] Item 22000106 Grace Bomber White,6 26-2-2021 BLUE 10 PCS 55729 557,29 27.86
(] Item 22000108 Grace Bomber White,8 26-2-2021 BLUE 10 PCS 55,729 557,29 27.86
(] Item 22000110 Grace Bomber White, 10 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
Matrix 2200 Grace Bomber 26-2-2021 BLUE PCS 55,729 1.671,87
(] Item 22003004 Grace Bomber Yellow.4 26-2-2021 BLUE 10 PCS 55,729 557,29 27.86
(] Item 22003006 Grace Bomber Yellow,6 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
a Item 22003008 Grace Bomber Yellow,8 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
> Matrix 2200 Grace Bomber 26-2.2021  BLUE PCS 55,729 2.229,16
(] Item 22000112 Grace Bomber White, 12 26-2-2021 BLUE 10 PCS 55,729 557,29 27.86
(] Item 22000114 Grace Bomber White, 14 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
a Item 22003012 Grace Bomber Yellow,12 26-2-2021 BLUE 10 PCS 55,729 557,29 27,86
] Item 22003014 Grace Bomber Yellow, 14 26-2-2021 BLUE 10 PCS 55729 557,29 27.86

If you would delete two Item Lines again, the Bonus will again be based on the 2,5 %.

If you however might delete complete Matrix Lines from the Sales Order, it might be necessary to

recalculate the Bonus for the total Sales Order via Actions, Line Discount Combinations, Calculate Line
Discount Combinations for the Customer.

Sales Order | v ‘ iy
0100017 - Sportswear A/S
Process Release Posting Prepare Order Request Approval Print/Send Navigate Actions Related Fewer options
3 User Defined & Manage BE plan - % Request Approval v ™ Warehouse = Posting ~ & Print E
"5 Create Purchase Document >
Lines Manage Line ord [‘. Calculate Invoice Discount
[ e Line Discount Combinations >] [ﬁ Calculate Line Discount Combinations for the Customer ]
— Unit Price
Type No. (&g Get Recurring Sales Lines... E Date Locstion Code Quantity  Measure Code
Matrix 2200 26-2-2021 BLUE 40 PCS 55,
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